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.M.CONSUMER | 
MARCH SALES | 
INCREASE 47%, 


Total 101 339, as Com- 
pared With 123,781 
Year Ago 


New York, April 15.—In 
March General Motors deal- 
ers sold 101,339 cars to con- | 
sumers in the United States, 
or an increase of 47 per cent. 
over deliveries to consumers | 
in the United States in Feb-' 
ruary. 

In March, 1930, General Motors 
dealers sold to consumers in the 
United States 123,781 cars, or an in- 
crease of 39 per cent. over February, 
1930. 

Sales by General Motors to dealers 
in the United States in Marci} 
amounted to 98,943 cars, as com- 
pared with 118,081 in March, 1930. 

Total sales to dealers in March, 
including Canadian sales and over-| 
seas shipments, amounted to 119,195 
cars. aS compared with 135,930 in 
March, 1930. 

The following table shows sales 
to consumers of General Motors cars | 
in continental United States, sales 
by the manufacturing divisions olf 


(Continued on Page 8) 


REPORTS 
40°, BUSINESS GAIN 
Kock Island, Ill, April 15.—The 
Bear Manufacturing Company an- 
nounces that business for the first 
quarter of 1931 has run ahead of 
last year’s business by 40 per cent. 
during the same quarter, with in- 
dications that it will run much bet- 
ter from now on. 


BEAR MFG. 


NTIL further notice 

all mail for the ad- 
vertising department of 
Automotive Daily News 
should be addressed to 
350 Hudson St., New 
York city. The tele- 
|| phone number is Canal 


6-1000. 


SRING SHOW 


IN CHICAGO 


AIDS SALES 


Dealers Report Displays 
Attract Throngs to 


Showrooms 

| Wig seme April 16,—~Al- 
though complete figures 
are not yet available, reports 
from distributors and dealers 
participating in the co-opera- 
tive spring automobile show- 
ing now in progress through- 
out Chicago and suburbs in- 
dicate that the event is hay- 
ing a stimulating effect on 

new car sales. 
The upward trend is directly 
tributed to the dramatic efforts be- 
put forth in connection with 


at- 


ing 


; the holding of 600 shows in as many | 
and | 


during this 
in the vari- 


salesrooms 
next week. Floor play 
ous establishments is on the in- 
crease and the crowds are larger 
than for many months. 
more requests than usual, 


dealer 


(Continued on Page 12) 
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Late News F lashes 


New York, April 15.—Loadings of revenue freight on| 
the railroads of the United States for the week ended April ° 


4 totaled 728,511 cars, accordi 


Association. This was a decrease of 179,548, or 19.7 per cent.,| 


below the corresponding week 
229,714 cars, or 23.9 per cent., 


ng to the American Railway 


last year and a reduction of 
below the week in 1929. Due 


to the observance of Good Friday it was also a reduction of | 
11,568 cars below the preceding week this year. 


* * 


* 


New York, April 15.—*Machine tool business has shown 


no further gains in April, and 
that sales this month may not 
Iron Age. 


erally come to the conclusion that no important recovery is !ereasing the Mover's Profits Wit 


in some instances it appears 
equal those of March,” says 


“In such circumstances the trade has quite gen-_| Differential Discussions... .. Page 4 


to be expected before fall, considering that the usually dull 


summer months are so near at 
* * 


Bucharest, Rumania, April 15.—Rumania’s 
leum pipe, stretching ten kilometers between Campania and | 


hand.’ 
* 
main petro- 


Campinitza, exploded yesterday and is totally destroyed; 


all petroleum pipes over an area of a square kilometer are 


burning. 
* 7 


Chicago, April 15.—The A 


utomotive Engine Rebuilders 


Association holds its ninth annual convention here May. 


Many | 
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Chi icago, Detroit Service Shops 
Swamped as Spring Arrives 


SIX MAKES OF CARS 
IN MARCH EXCEED 


YEAR AGO IN SALES st. 


N E 


and Detroit has brough 
ad the automobile trade, and 
1 Chieago is reported to be 
Louis comes word that se 


NE \W YORK, April 15.—Retail sales ROAD BUILDERS 


of six makes of passenger otis | 
set up gains in March of this year 


lover 

1930, according to the results shown 
by twenty states and the District of 
| Columbia, which have reported new 
ear registrations for last month. 

These six cars and the compara- 
tive 1931 and 1930 sales for March 
in the reporting states follows:— 

March March 

1931 1930 

Auburn 365 
Buick 
Cadillac 
Oldsmobile 
Pontiac 
Cord . 

Auburn increase is 170 per 
Buick, two-tenths of 1 per cent.; 
Cadillac, 30 per cent.; Oldsmobile, 1 
per cent; Pontiac, 3 per cent., and 
Cord, 12 per cent. 

Total registrations of 
the twenty states and 
of Columbia tor March 
63.635, as compared with 91,567 
the same states in March of 
vear, a decline of 30.5 per cent 


want © 
cene.; 


all 


the 


cars in 
District 


in 


The 


the corresponding month of | 


| Suilders’ Association will be held in | 
May 15.| 


TO HOLD ANNUAL 
MEETING MAY 15 


Washington, April 15.—The an- 
nual meeting of the American Roa 


Washington, D. C., on 


| Other meetings of old and incom- 


' divisions 
and 16. 


amounted to} 


last | 


upturn over February in these states | 


was around 46 per cent 
It is difficult to estimate the final 
result for March on the basis of the 


(Continued on Page ?) 


| WILCOX-RICH OFFERS 
NEW PISTON RING 


Detroit, April 15. 
“high unit-pressure” oil control pis- 
ton rings designed to give an un- 


efficiency is announced by the Wil- 

cox-Rich Corporation, manufactur- 

ers of Wil-Rich piston rings. 

The new ring offers a combination 
milled slots and _ interrupted 

grooves, so arranged that they pro- 


(Continued on page 9) 
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| Quicker Turnover Reported in Se 
ark Used Car Market 

Ford Dealer Trains His Salesmen to 
Sell Accessories 

Chevrolet Dealer Finds Used Car 


Lot Most Profitable Page ll 
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Current Prices of Passenger Cars 


ing boards of directors of the na- | 


and the various 
held on May 14 


tional association 
will be 


be perfected at these 
the work of the com- 


Plans will 
meetings for 
ing year. Among 
be discussed are the 
of joint co-operating 
with the American Association 
State Highway Officials and 
Highway Research Board, 


appointment | 


committees that 
investigative work 
Results of the 
during the past 
viewed and new 
mittee work examined 
proved. 
number of new 
gation. 
Meetings will 


of the year. 

committee work 
year will be re- 
subjects for com- 
and ap- 


Subjects for investi- 


be held of the old 


}and incoming boards of directors of 


A new design in | 
j}are being 


usually high standard of oil control | honor 


[NDIANAPOLIs, Ind., 


| 


| and 
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Cumulative January New Commer- 
cial Car Registrations. . 


| 


and city divisions. The 
various executive committees will 
also meet and plan their work, 

The president's dinner on May 15 
wil Ibe a gala affair. This annual 
event has always attracted a full 
atlendnce of officials of the associ- 
ation. This year special preparations 
made to pay increased 
to W. A. Van Duzer, the re- 


the county 


(C ontinued on page 9) 


the subjects to} 


committees 
of | 
the | 
and the 
chairmen of more than a score of 
will engage in the 


Members have submitted a |} 


_ | it running. 


W YORK, April 15.—Summerlike weather in Chicago 


t a great flood of service work 
activity of service departments 
almost unprecedented. From 
rvice demand is slightly lower 
*than a year ago at this time. 
| Dealers generally are making a 
| strong bid for service work in these 
| cities, according to a survey made 
| this week by representatives of 
| Ausomotive Daily News. 
The sudden rush in Chicago busi- 

—_ is believed to have given Chi- 

cago dealers up to the present time 
| & gain in Service work over the cor- 
| responding period of last year, and 
in Detroit it is estimated that this 
end of the trade is 10 to 20 per 
cent. better than last year at this 
| time 
| 

Chicago, April 15.—Balmy spring 
weather, with the thermometer 
reaching summer heights on several 
days last week, has had the effect of 
causing almost unprecedented ac- 
tivity in the service departments of 
| Chicago automobile distributors and 
\dealers. Some of them were literally 
swamped, and when comparative 
| figures were compiled it developed 
that spring service volume in most 
instances was ahead of the same 
period of 1950. Incidentally, the rua 
|} on service departments during this 
‘fortunate break in the weather 
caused certain dealers to catch up 
| with last spring, where otherwise 
they would have shown a loss. 
| A survey among the local trade 
brings out several interesting facts, 
chief among which is a change in 
labtitude toward service on the part 
of car owners. Up to March, for in- 
|stance, the average owner is re- 
|ported to have given authority for 
|}only enough work on his car to keep 
He cared nothing about 
appearance nor measures which 
| would forestall heavier repair bills 
jlater. He was content to take his 
| chances. 
| By contrast. service managers and 
their staffs now find that owners 
are more inclined to take advice on 


(Continued on Page ?) 


Chevrolet Truck Body 
Output Reaches 22,000 


April 15.— 

The speed of modern industry 
is illustrated by the announcement 
today that production of the new 


| Chevrolet commercial body plant 
| has totaled more than 22,000 bodies 
since October 15. On that date, 
when the plant was taken over by | 
Chevrolet, designs for bodies to be | 


built here were not yet in existence, | 


sixteen different types are already 
in volume preduction, 
are complete for building three ad- 
ditional types. 
Since acquiring 


the plant, 


| Body Corporation, Chevrolet 
replaced 


grounds, 
workmen 


equipment, schooled 
precision methods of 


and plans 


for- 
| merly operated by the Martin-Parry 
offi- 
| cials have renovated the buildings 
obsolete 
in 
manufacture 
Pages 8,9) called for in the body designs, and | 


as many zone points. The preject 
| adds over a million square feet of 
| floor space to Chevrolet production 
| facilities, and is particularly signifi- 
cant in that it was made during 2 
time of general business slackness 
The development here consists of 
forty acres of ground, and 700,000 
| Square feet of plant and storage 
space. The zone assembly plants, 
all now in operation, add nearly a 
half-million square feet of space to 
;the expansion When the Parry 
| plant was purchased, that concern 
had twenty-two branches and as- 
sembly plants throughout the United 
States. They were at Flint, Pitts- 
burgh, Cleveland and Detroit in the 
Flint zone; Chicago and Omaha in 
the Great Lakes section; Tarrytown, 
Philadelphia, New York city and 
Boston on the Atlantic Coast; Buf- 
falo in the Eastern zone; St. Louis 





operation 
plants at 


opened and placed in 


18-21. The headquarters are to be at the Sherman Hotel, ba 
fifty- two body assembly 


umulative March New ae | 
where both _meetings and exhibits: will be staged. 


Car Registrations -Page 10 


(Continued on Page 12) 


Eight Ways to Get Service Jobs Into the Shop—See Page 3 
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Good Weather i 





AUTOM 


n Chicago 


Brings Rush on Service Shops 


(Continued from Page 1) 


what is needed to keep their cars 
operating in efficient manner. The 
service chiefs place two constructive 
interpretations upon this change in 
attitude on the part of owners. They 
attribute it, on the one hand, to im- 
proved business conditions, resulting 
in a greater willingness on the part 
of motorists to spend money for 
service work, and, on the other, to a 
realization that the heavy motoring 
season is at hand, necessitating ef- 
ficiency in car performance. 

Then, too, the service managers 
point to the fact that many owners 
now realize they put off having 
work done on numerous occasions 
and cannot safely and economically 
do so any longer. The present-day 
switch in attitude by most owners 
is, of course. partially, if not chiefly. 
due to a steady hammering and 
campaigning by service departments 

Notable increases over last spring 
are reported by two large distribu- 
tors, amounting to 30 per cent. in 
the case of the Dashiell Motor 
Company, Dodge distributor, and 10 
per cent. by the Bird-Sykes Com- 
pany, Graham distributor. 


“The tendency is away from the 
old-time major operations and to- 
ward maintenance,” is the way L 
T. Loomis, general service manager 
of the Dashiell Motor Company, 
puis it. “There seems to be an in- 
creasing desire on the part of own- 
ers to keep their cars running well. 
At the same time they are not espe- 
cially interested in preventive 
means. such as tests of brakes, 
wheel alignment, and so on. Our 
move in opening four super-service 
Stations in various sections of the 
city in addition to the larger one 
at our main building has been 
chiefly responsible for the 30 per 
cent. increase in service business 
this spring over last. We _ stress 
complete facilities, together with 
special combinations, the most pop- 
ular of which is a high-pressure 


wash, complete lubrication and six 
quarts of the best motor oil for 
$2.85.” 

“In connection with our gain of 10 
per cent. in service volume so fal 
this spring over 1930, I may say that 
the telephone is our best friend, 
States A. J. Foley, service manager of 
the Bird-Sykes Company. “We have 
established a regular practice of 
making at least fifty phone calls a 
day to our owners. We divide them 
into two groups, inquiring of those | 
who obtained service if the work was 
satisfactory, and asking those who 
haven't been in for some time how 


their cars are running and why we put it is apparent Uhat a sharp in- | 
We frankly and crease was set up over the preced- | 


haven't seen them. 
directly ask them to tell us why they 
haven't been in. We feature special | 
combinations at low prices, espe-| 
cially those of a seasonal] nature. ! 
Right now, for instance, we are con- | 
centrating on the Spring cleaning | 
idea at a set figure, circularizing | 
owners with literature pertaining to 
it. We also send out reminder let- | 
ters on other points, covering both 
appearance and mechanical condi- 
tion.” 

M. V. Nicholls, service manager of 
the Cadillac branch, who reports) 
service volume running even with 
last year, also stresses the impor-_ 
tance of telephone followup. He at- 
tributes the steadiness of Cadillac) 
business to the regular lubrication 
plan on the basis of every 1,000) 
miles, in addition to which the com- 
pany issues circular matter at vari- 
ous seasons describing combination | 
offers for service work. 

From W. J. Budd, service manager 
of the Chicago Nash Company, it 
was learned that the past two weeks 
have witnessed a great impetus, with 
a generally better sentiment among 
motorists "toward their service re- 
quirements. Similar reports ema- 
nated from Arthur Lawder, Ford 
dealer, and Samuel Sheets. Chevro- 
let dealer. 


Service Shops in Detroit Report 


10 to 20% Gains 


Detroit, April 15.—A cross-section 
survey of the local retail trade dis- 
closes the undoubted fact that the 
advent the past week of bona-fide 
spring-summer weather has been 
an elixir of life for the service de- 
partments. 

Blue skies 
brought the 
needed work, 
hauls, which run into real money 
As a result it is estimated that 
shops here are operating at from 10 
to 20 per cent. increase over the 
Same period last vear since the 
thermometer started to go up. Some 
feel 1931 should establish a new 
peak for service work in Detroit. 
but this seems a bit optimistic right 
now—one swallow doesn't make a 
Summer. There are some who, 
judging by present indications. fee! 
it will not be long before this 
branch of the business, which has 
been hard hit since last summer, 
wil] be at least normal. 

These deductions are made. fol- 
lowing talks with service managers 
representing Buick, Cadillac, Stude- 
baker. Hupmobile, Hudson-Essex, 
Ford and Graham, certainly a rep- 
resentative lot. Carruthers at Bemb- 
Robinson, handling Buicks, says he 
is going 10 per cent. stronger now 
that he was at this time last year, 
more than thirty-five cars a day 
passing through his shop. While he 
is not anticipating a peak year. he 
thinks that so far as service work 
in Detroit is concerned it will be a 
normal year, which means good 

business. Work is brought into the 
shop by means of telephone calls, 
letiers and offers of special serv- 
ices 4t bargain prices. 

“The last two weeks have been 
better than the corresponding peri- 
od last year,” said Service Manager 
Elder at the Cadillac branch. “This 
week there has been an increase of 
about 20 per cent. in business. Serv- 
ice work this year should be better 
than 1930, but I don't know as it 
will be a peak year. 

“My observation is that the rush 
to the service shop indicates that | 
owners are overhauling their old} 
cars this spring instead of buying | 
new ones as they normally do. We 
are reaching out after the eeiiaeiin| 


and 
owners in 
many of 


a genial sun 
flocks for 


them over- 


Over Year Ago 


from a Cad- 
once a month. | 


and we should hear 
illac owner at least 

We keep a card index and watch it | 
closely. When an owner slips past 

the thirty davs we get after him by) 

letter or phone.” 

“This week we have been busier 
than for a long time, and if it keeps 
up we will exceed last vear’s vol- 
ume,” said G. Parker at Studebaker. 
“It won't take long for us to get 
back to normal at this pace. Ow 
orders, too. run into more money 
than they used to. many of the own- 
ers taking overhauls which indicate 
they have kept away as long as they 
could.” 

W. F. Pennock at Aaron De Roy, 
Hudson-Essex, finds there is still a 
tightness of the pocketbook on the 
part of the customers, reluctant to 
come into the shop for needed work. 
Here there is no exceptional activity 
in overhauls, although the past week 
there has been a noticeable im- 
provement. 

At W. B. Deyo. handling Fords, 
an even volume of business is being 
done, with the outlook sufficiently 
good for the service department to 
hope for a peak year. Perhaps this 
is based on the fact that the new 
Fords have been on the market for 
two years, so that now they are be- 
ginning to come into the shops fo. 
service work, Deyo's service depart- 
ment finds that price is the big at- 
traction to get ‘em in. and this 
month's offer of $12.50 worth of 
labor for $9.50 already has brought 
in sixty 

C. A. Fisher, at Pat O'Dea's Gra- 
ham-Paige agency, feels the service 
department is back to normal. even 
now. Certainly, business is as good 
as last year at this time. There are 
fewer owners coming in. but the 
volume of business is greater, be- 
cause more reconditioning orders 
are being placed. Conditions look 
encouraging, he says, and the work- 
ing force is within a few mechanics 
of last year's staff. 

W. L. Casey, at Hupmobile, says 
that since April 1 service work has 
been about the same as last spring, 
with owners getting overhauls in- 
stead of buying new cars. Mosi of 
his work is large jobs, and those who 
come in for such service are talk- | 
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large gain. 
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NTIL further notice 

all mail for the ad- 
vertising department of 
Automotive Daily News 
should be addressed to 
350 Hudson St., New 
York city. The tele- 
phone number is Canal 


6-1000. 


MARCH CAR SALES 
SHOW SHARP UPTURN 


(Continued from Page 1) 


returns that have been received, 


ing month and that. the rate of 
decline from 1930 was reduced from 
what it was in the preceding 
months. The decline in February 
from the corresponding month in 


1930 was 36 per cent. 
If all the states show a decline of 


only 30.5 per cent. in March from 
a year ago. when the registrations 
amounted to 298,824. the total 
would be around 207,000. This in 
turn would amount to a gain of 
about 53 per cent. over February 
sales, and the results in the first 


‘twenty states do not justify an esti- 


mate making allowance for such a 
This makes it difficult 
to estimate the March total, as it 
is likely to show a slightly larger 
decline from a year ago and per- 
haps slightly larger upturn over 
February. 

Registrations of the Chrysler car 
in the reporting states amounted to 
1,592, as against 1,644 a year ago. a 
decline of only 3.2 per cent., while 
Dodge registrations were 1,928, as 


‘compared with 2,140 a year ago, off 


10 per cent. 

Chevrolet sales were 20,528, as 
against 23,748 in March, 1930, in the 
same states, off 13 per cent.; Gra- 
ham, 570 against 750, off 24 per 
cent.; Hupp, 631 against 848. off 25 
per cent.; Nash, 1,146 against 1.354, 
off 15 per cent.; Plymouth, 1,045 
against 1,346. off 22 per cent.; 
Studebaker, 1,354 against 1,510. off 
10 per cent.; Ford, 18,694 against 
38,640, off 51 per cent. 

Here are the new car registration 
figures by states for March, as com- 


| pared with the corresponding month 


of last year and the preceding 
month of this vear: 
March 
1931 
1,515 
729 
3.300 
564 
2.322 
582 
11,583 
3,259 
8.186 
1,100 
1,121 
2.356 
956 
10,542 
1,300 
952 
893 
2,924 
1,464 
5,439 
2.478 
63,635 


Feb 
1931 
821 
707 
1,669 
340 
1.904 
388 

9 772 
2,074 
1.678 
748 
438 
1.602 
613 
8.339 
959 
1,074 
499 
3,686 
1,021 
3,334 
1.338 
43 004 


March 
1930 
2,364 
1,992 
4.455 
869 
2,985 
1,174 
20,859 
4.377 
7,226 
1,479 
979 
3,086 
1,186 
15,912 
1,398 
1,878 
1,210 
4,562 
2,602 
8,903 
2,071 
91,567 


Alabama 
Arkansas ..... 
Connecticut 
Delaware 
Florida 

Idaho 

I}linois 
Maryland 
Minnesota .... 
Montana ae 
N. Hampshire. 
N. Carolina... 
N. Dakota.... 
Com... 

S. Carolina... 
S. Dakota 
Utah 

Virginia , 
West Virginia. 
Wisconsin j 
Dist. Columbia 


ing of getting new cars later on in 
the year. Altogether, he feels that 
condyions are encouraging for a 
good season. 


St. Louis, Mo., April 15 (UTPS).— 
A survey of the service departments 
of the leading automobile concerns 
of this city revealed that the volume 
of service work this spring as com- 
pared to last year is showing a slight 
drop. A few service managers re- 
ported a slight increase. A _ notice- 
able factor is the demand of auto- 
mobile owners to only make minor 
repairs. Heavy overhauling jobs 
have been coming in spasmodically 
and are not up to the record of last 
year, Service managers are using 
every possible means of securing 
contracts with car owners. 

A. B. Horton, service manager of 
Schnure Motor Company, 2218 Lo- 
cust, Buick dealer, reported an 
increase of 35 per cent. over last 
year. Mr. Horton is at present 
using direct mail campaign to ad- 
vantage. He recommends service 
“complete under one roof,’ and 


(Continued on Page 3) 
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Air Show Attracts the 
Leaders 


+ 


* + 


The Government Buys Essex 


* 


* * 


| 


Chris Sinsabaugh—Detroit Editor 


HE airplane show brought some distinguished Visitors 
into town this week, among them Alfred Reeves, general 
manager of the National Automobile Chamber of Commerce, 
land Capt. Eddie Rickenbacker, now executive of the Fokker 
| plane organization as well as president of the Indianapolis 
Motor Speedway. Rick, of course, is doing sentry duty at 
the airport, while Reeves is swinging around this neck of the 
woods on his spring round-up of the factories. He got here 
| Saturday in time for the pre-view of the airplane show and 
‘early Monday morning he swung off for Pontiac, then Flint, 
‘and after that, Lansing. This kept him occupied for the first 
| part of the week, and he is due back in Detroit today. 
* * * 

HINNING with Rick at the airport, we did not talk 

planes, for this is a foreign language so far as this 
column conductor is concerned. We fanned racing, of course, 
for Rick and the writer had much in common in those days 
when America’s ace of aces depended upon speed for his 
bread and butter. We, that is, this column conductor, used to 
run the Elgin road races, and, before the A. A. A. had a svs- 
tem for determining the champion of the year, we used to do 
a Walter Camp and pick the champion ourselves. Rick 
recalled that, for, in 1915, it took the last race of the vear 
for me to name Resta instead of Eddie. 

Naturally, our talk drifted to the coming 500-mile race, 
and the president of the speedway predicted a_ record- 
breaking gate. 

“Indications point to a bigger crowd than ever before, 
despite what the country has been through since the last 
race,” quoth Rick. “We never have bragged about it before, 
but last year our actual attendance was 168,000, the largest 

|crowd that ever paid to see a sporting event in this country. 
(Note by the writer: This is the first time I ever have heard 
a speedway official deal in anything but generalities in 
speaking about the crowd at the sweepstakes.) And they 
are going to see a fine race, I believe. We are going to have 
foreign entries, and the race will be interesting because of the 
appearance of several sixteen-cylinder jobs, as well as one car 
fitted with a Diesel engine.” 
* 

S for Al Reeves, while he was here over the week end he 

had a lot to say about present conditions, all of which 
sounded good. There was one thing about the talk 1 had 
with the N. A. C. C. general manager that interested me. 
That had to do with the way the manufacturers are backing 
up the gentlemen’s agreement as to new model announce- 
ments. It is evident that a solid front is being presented as 
to withholding introductions of new lines until December 
and January. In talking of the advantages such procedure 
has, Reeves mentioned a few things I had overlooked. 

One of these is the benefit derived by the owner in pur- 
chasing cars announced at the first of the year instead of in 
the middle of the summer before. 

“Prospective purchasers are assured thereby that they 
can buy cars that will not be a year old for insurance, regis- 
tration or resale purposes until practically twelve months 
have gone by,” said Reeves. “The new plan will make for 
more orderly production and steadier employment of labor, 
with no ‘cleaning up’ of models in midsummer.” 

* * ~ 

O read that the government has bought 1,000 Essex cars, 

to be used by the Post Office Department, must have 
stirred the memories of E. V. Rippingille, now a General 
Motors executive, and George W. Cushing, Cosmopolitan 
Magazine advertising representative. Back around 1915 Rip 
was Hudson sales manager and Cushing Hudson advertising 
manager. W. J. McAneeny proposed a stunt—Essex cars 
carrying mail from coast to coast under government permit 
to demonstrate the utility of the automobiles for this purpese. 

Rip and Cushing carried out the details. It really was a 
relay, the same two cars being used for the entire distance, 
with drivers changed at different points. There were sixteen 
of these pilots and each had to be sworn in as a postman to 
comply with regulations. The weather was terrible and the 
roads worse, but the mail went through on schedule. 

Possibly it was the memory of this performance fifteen 
years ago that made Uncle Sam place such a big order the 
other day. One thousand cars on one order has been worth 

' waiting for. 


* * 
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ht Ways to Get Service 


MOST EFFECTIVE OF ALL, 
DEALERS DECLARE 


HAT is the best idea that will serve to bring work into 


the automobile dealer’s 


incline toward rather spectacu 


same ends; but not so in Philadelphia, as a rule. 
kinds of contacts are employed, but persistence along the} 


service department? 


lar stunt methods to gain the 


lines selected appears to be the mainstay. 


Here are some of the means used ¢ 
in the Quaker City to get car own- | 
ers into the shop for service work, | 
as told by either service depart- | 
ment heads or other executives of 
automobile concerns: 

Bushong Motors, Inc., Broad and 
Brown Streets, Oakland and Pon- | 
tiac distributor, has found periodic 
telephone calls to the car owner, 
asking him how the car is running 
and, if there seems to be any| 
trouble, suggesting that he bring his | 
automobile to the station, the most 
effective method in the long run. 
These calls are made at thirty-day 
intervals and are more satisfactory | 
than either postcards or letters, as 
both the service manager and the 
customer can enter into more detail 
regarding the car’s condition, the 
former being, of course, able to an- 
Swer questions immediately, and 
make the car’s needs more clearly 
understandable to the owner. The 
queries of the manager and the re- 
plies of the customer may result in 
many suggestions, both helpful to 
the car owner and the shop. In a 
telephone conversation, it is neces- 
sary for both parties to pay very 
close attention to what is being said, 
whereas in a casual personal inter- 
view, the attention of either may 
wander, more or less. Hence, alert- 
ness is a factor. 

Faunce Oldsmobile Company, 
North Broad St., distributor, is an- 
other company that regards tele- 
phone calls by the service manager 
to the car owner, wherein leading 
questions are asked relative to 
bringing out the present condition 
of the car and its servicing require- 
ments, are especially valuable. Each 
customer is called in this way at 
least once a month. 

Superintendent J. Dickson of the 
department of the Phila- 
delphia branch of the Cadillac 
Motor Car Company, Broad Street 
aud Ridge Avenue, contends direct 
contact with the customer every 
thirty days brings the best results, 
this method being peristed in until 
the customer is actually seen and 
his car’s needs pointed out. Other 
supplementary means of getting in| 
contact with him are used and the 
comvany’s service contract, whereby 
the customer agrees to bring his 
ear in at stated intervals, is effective 
those who have signed the 
agreement. 

Service Manager Joseph C. Daw- 
son of the Marmon Philadelphia 
Company. Marmon and Roosevelt 
distributor, 667 North Broad St., 
finds that personal contact with 
the customer, inducing him to talk | 
about his car and its condition, | 
through visits of a car salesman, 
who in turn reports to him what | 
the customer has said regarding the 
car’s servicing, or mechanical needs, | 
is an especially effective way of get- 
ting the car into the shop. Letters | 
are used as a follow-up. Some special 
angle of the company’s servicing | 
facilities or operations is brought 
out in a letter, once a month. 

The Thornton-Fuller Automobile 
Company, Dodge and Plymouth car | 
distributor, 24th and South Streets, | 
looks upon the low-price special | 
offer, at this time, as the best means 
of bringing in the owners of cars 
sold by the company. A valve 
grinding and carbon cleaning special | 
offer at cost, as a “leader,” has | 
proven particularly effective, bring- 
ing in, among others, some owners | 
who had failed to visit the station | 
for one or two years. A certain per- | 
centage of customers thus brought 
in sanctioned other service and re- 
pair work that was needed, making | 
the original low offer worth while. | 

Edward G. Dickson, service man- 


2991 


service 


} 


| 


ager of the Roberts Nash Motor 
Company, distributor, 1235 North 
Broad St., regards personal contact 
with the customer as the preferable 
method for getting his car in for 
service or repair work. Details of 
the automobile’s needs from the 
angles of appearance and mechani- 
cal maintenance in 
be brought out in full, and the as- 
sent of the owner more readily 
gained for the work. 


A ‘JUNIOR OVERHAUL’ 


The Lincoln, Neb., Buick Com- 
pany has found that its offering of 
a “Junior Overhaul” in its April 
circularizing of customers has 
brought much service work into the 
shop. This junior overhaul com- 
prises the following maintenance 
operations: 

Drain radiator, 

Remove hood, 
locks, reinstall. 

Remove spark plugs, water head- 
er and disconnect ball ends of push 
rods from rocker arms. 

Remove cylinder head. 

Scrap carbon from pistons 
cylinder head. 

Remove valves’ from 
head and clean valves. 

Test valve guide, clean and in- 
stall new ones if needed ‘parts ex- 
tra). 

Renew valve 
tion valve seats. 

Check length 
Replace head 
tra). 

Reface rocker arms. 

Lubricate stems and 
valves in cylinder head. 

Install new gaskets and 
cylinder head on block. 

Clean, adjust and replace 
plugs. 

Replace all other parts. 

See that oil presure to rocker arms 
is proper and oil flow is right. 

Adjust valve clearance to .010. 

Clean and adjust breaker points to 
025. 

Clean and adjust ignition timing. 

Run motor until motor is hot, 160 
degrees F., tighten cylinder head 
bolts and readjust tappets to .008. 

Adjust clutch pedal play. 

Oil and grease car ‘(including oil 
in transmission and differential). 


refill. 
hinges 


flush, 


oil and 


and 


cylinder 


faces and recondi- 
springs. 
ex- 


valve 
(parts 


of 
springs 


Assemble 


spark 


Adjust and equalize all brakes and | 


see that anchor and clevises 
are oiled properly. 

Tighten all hose connections and 
tighten water pump packing nuts. 


Oil and adjust fan. 


pins 


Check and adjust generator charg-| 


ing rate. 
Clean 
screens. 
Test and adjust horn. 
Focus head lamps and check all 
lights. 
Line up front wheels. 
Inflate tires to correct pressure. 


MONTHLY INSPECTION 
MAINTAINS CONTACT 


We have always used special ef- 
fort to maintain our contact with 
our owners. This is chiefly done 
through our monthly inspection sys- 
tem, which we strongly recommend 
to all of our owners. This monthly 
inspection costs the owner $8.50. 
Usually we find other work to be 
done, and the average charge to the 
owner when he brings his car in 
for an inspection is about $14. We 
should say that about 75 per cent. 
of our owners having cars not ex- 


all gasoline lines and 


‘ceeding four years old avail them- 


service 
| postals every month to our owners, | 
} setting a time for 


| sonable 


Some | 
service managers favor newspaper advertising and others | 


Various | 


this way can | 


' lowing way: 


replace | 


inspection 
send out 


monthly 
We 


of this. 
regularly. 


selves 


them to bring | 


their car in for an inspection. 

We also contact with our owners | 
from time to time by mail with sea- | 
suggestions; these have 
brought good returns. Our service | 
department also contacts our owners 
by telephone if they have not been 
in for some time. Whenever our 
|}service manager can spare a few 
hours he puts it in making per- | 
sonal calls on our owners. This has 
resulted in bringing in a consider- 
able amount of business, and, judg- | 
|ing from the reception he receives, 
we are led to believe the owners are 
very much pleased with this special 
attention. 

We recently took one of our cars 
to one of the super-service stations | 
|and made a careful note of just | 
what was done. We then sent a! 
| circular letter to all of our owners, | 
fern in detail how much more | 
| thorough our service was than that | 
| of the super-service station. 
| E. DE MOOY, 
| The Cleveland Franklin Company, 
Cleveland, O. 


PERSONAL CONTACTS 
COME FIRST 


Building up our service depart- 
ment was accomplished in (he fol- 


First, by personal contact with} 
our customers by a service sales- 
| man; second, by telephone, at which | 
time we made appointments which | 
regulated our service. Third, by 
means of a group of service letters 
mailed every twenty days, each let- 
ter taking up different mechanical 
features. The group consists of Six | 
sets, each being designed to appeal! | 
to the reader, such as color arrange- 
ments and drawings embocied in|} 
the letter. Fourth, by a personal let- 
ter inviting the customer in. Fifth 
by criticism card wiih a return card 
attached asking for his opinion of | 
our service and for suggestions for | 
betterment. Last, but not least,|} 
manitaining a co-operative group of 
mechanics and service manager. | 
Direct mail was the least effective. 
F. W. LINEWEAVER, 
Secretary and Treasurer, Routt- 
Lineweaver, Inc., Waynesboro, Va. 


MARCH SALES GAINS 
IN WASHINGTON SEEN 
AS BUSINESS UPTURN 


D. 
upturn 


C., 
in 


| Washington, 
That the 
| Washington has actually begun was 


April 15 
business in 
| the Opinion expressed by President | 
| Whitney Leary 
Trade 
almost 


of the Washington 


| Automotive Asscciation. 
| “It 


ton 


is the universal 


of 
Leary said, **hat the automotive iu- 
dustry will be the leader in the re- 


;}turn to normal business. I believe 
that Washington has started on the 
way back. This statement is predi- 
cated upon the fact that the sale of 
|new automobiles in the District 
during January were 26 per cent. 
greater than that of the same 
period in 1930. 

‘The month of February did not 
show as great an increase as Janu- 
|; ary, nor did March, but it is inter- 
| esting to observe that the number of 
new automobiles sold in March was 
| approximately 100 automobiles less 
| than the all-time monthly record of 
| 2.581, sold in the District in March, 
| 1929. 
| “Comparing sales in the first quar- 
|ter of 1931 with the same period of 
| 1930, I find that there has been an 
| increase of more than 20 per cent. in 
; the number of automobiles sold and 
| delivered to retail owners. 
| “There are over thirty makes of 
| automobiles sold in the District and 
| over twenty of these makes show an 
increase in the units sold in the first 
quarter of 1931 over 1930, which 
proves that the increase in business 
is not due to one make of car or 
price class and indicates an im- 
provement in the industry as a 
whole. 


opin- 


informed business men,” 





the upturn in business in Washing- | 
ton has actually taken place.” 


| success, 


| ported 
| serviced 


Jobs Into 


Tendency to Delay on Big Jobs 


3 


=a 


the Shop 


Is Still Noticeable in St. Louis 


(Continued 


offers the car 
house-cleaning 


owner some 
specials” at bar- 
gain prices. Mr. Horton’s campaign 
at the present consists of sending 
out postal cards to 1,500 prospects 
on his mailing list. He reports good 
but does not look for any 
real peak in automobile service work 


| until November. 


Fred Winkle, service manager of 
the Brodhead Company, 3333 Wash- 
ington Boulevard, authorized Ford 
dealer, said: “Although we have 


| used direct mail, telephone solicita- 


tions and bargain offers, the number 


| of service jobs this spring is about 


the same as last year. Repairs are 
of a minor nature, however.” 

J. Sullivan, service manager of 
Milstrand Motor Company, Dodge 
dealer, 3000 Washington Boule- 


vard, reported an increase of 25 per | 


cent., which he attributed to bargain 
rates offered through direct mail 
advertising. 

J. N. Gaither, service manager, 
Berry Motor Car Company, Locust 
and 22d Street, Packard dealer, re- 
that the number of cars 

during the first three 
months this year was 3.206, as com- 
pared to 3.416 last year. Mr. 


; Gaither contacts each new car own- 


er with a special letter and supplies 
him with a copy of an adjustment 
schedule and a registry ticket for 
the battery. Every thousand miles 
he recommends lubrication 
minor adjustments. Every 2,000 
miles he recommends a detailed in- 
spection which may or may not call 
for additional work. Car owners 
who have not brought their cars into 
the shop in ninety days are checked 
up and a special representative is 
sent to see them. Mr. Gaither has 
devised a system whereby each 
service salesman serves the same 


HIP 


Trucks in March 


“spring | 


and, 


from Page 2) 


car owner every time he needs serv- 
ice work. Each man is responsible 
for the number of car owners he 
must serve and must make contacts 
with those who fail to come in with- 
in ninety days. 

Gaither’s spring letter recom- 
mended that the car owner prepare 
his automobile for the tourist season. 
In the fall he puts on a campaign 
warning his prospects that it will be 
of vital import to them to get 
their car into tip-top shape for 
winter driving. 

L. T. Puller, service manager, 
Southwest Nash Company, 3000 Le- 
cust Blvd., said service sales were 
off slightly. “Heavy work is spas- 
modic,” he said. “Car owners are 
taking care of the minor adjust- 
ments at present.” 

St. Louis automobile concerns are 
training their service to get busi- 
ness. Through the efforts of the 
St. Louis Automobile Dealers’ Asso- 
ciation and leading dealers, service 
men are now attending a business 
service schoo], where they are being 
taught the rudiments of selling 
service. Most of the larger concerns 
have one or twa service men who 
stay in the building constantly, 
while the rest of the service staff is 
on the trail of prospects and car 
owners who have not been in 
within a period of ninety days. Per- 
sonal calls are always paid to dis- 
satisfied car operators by an experi- 
enced service salesman, who checks 
their troubles at once. 

Service men taking the course are 
enthusiastic about its prospects. 
When the entire service staff of 
every large automobile concern in 
St. Louis is a super-service sales- 
man a new era will dawn in the 
automotive field in St. Louis 


MENTS of Willys 


showed a gain of 


101% over February. And we enter 


April with unfilled orders 10% greater 


than the total shi 


pments in March. 


These modern trucks open upa prof- 


itable market for 


keen, alert dealers. 


Write or wire for franchise particulars 
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Eternal Watchfulness 


HERE used to be a saying that “eternal vigilance is the 

price of liberty.” In this country we have had many 
chances to sample the truth of this dictum. The results have 
not always been pleasant, but when that happened, if we 
were honest with ourselves, we knew that we had only our 
own carelessness and lack of watchfulness to blame for our 
troubles. 

Automobile dealers might well apply this old political 
axiom to the used car branch of their businesses. It is our 
idea that carelessness in the used car department has done 
more damage to dealers than any positive policy of over- 
allowances or other mistakes in merchandising. Careless- 
ness in handling used cars begins in the very act of taking 
them in, when the man responsible allows his judgment to 
be over-ruled by the desire to make a sale. It continues in 
holding the used vehicle too long, in spending too much or 
too little in reconditioning. In fact, it very generally follows 
the used car right through the dealership. 

Last year the Chevrolet organization did one of the out- 
standing jobs of the industry when its dealers sold no fewer 
than 1,000,000 used cars. It is significant that the Chevrolet 
Company has one of the most comprehensive plans for fol- 
lowing used car turnover of any organization, The dealer 
who follows this plan knows day by day exactly what every 
used car on his floor has cost him, in allowance, in condition- 
ing expense, in storage space. He knows just what he must 
get for every unit to break even or better on his deal. With 
this knowledge always before him, the dealer can take steps 
to move units that have tarried too long on his fleor. He 
can keep constant supervision over used car turnover. He 
can tell if used car stock is piling up too fast and take proper 
steps to end the condition. 

Every dealer should have an efficient system to enable 
him to exercise eternal vigilance over his used car stock, 
because this branch of the business can “run away frem itself 
faster than any other,” as one merchant recently expressed it. 


W age Cuts 
OME STEPHENSON, president of the 
Bankers’ Association, in a recent speech before his 
organization’s executive council, pointed out that both bank 
money and invested capital had already taken very serious 


« 


F 


cuts in the form of lowered interest rates and reduced or) 


omitted dividends, but that nobody was “accused of plotting 
to reduce these wages of money.” 

“Wages are paid out of the earned incomes of industry,” 
Mr. Stephenson said. “If general economic conditions so 
affect such incomes that internal economies are necessary, 
certainly no one is personally to blame for that. I am not 
saying that wage reductions should be made, but if any indus- 
try discovers that conditions call for an adjustment in costs 
of operation, including wages, it would be a very questionable 
act of stewardship in respect to the responsibilities resting 
upon its management if it attempted to keep wages or other 
costs at any arbitrary level at the expense of the capital 
funds of the business.” 

Nobody can deny that economic conditions sometimes 
make reductions of wages necessary, It is the manner rather 
than the act that causes most of the trouble. Reduction of 
wages during a period of depression is seldom followed by a 
corresponding increase in the scale when the emergency is 
past. Employers, being human, are slower to increase than 
they were to cut. What we actually need is a system, whereby 
the present wage scales may be maintained with shorter 
working periods and increased production efficiency, which 
will put the worker automatically back where he was when 
depression gives place to prosperity. Granted difficulties in 
the wa 
there is no other problem today worthier of their steel, 
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opinions. 


All questions regarding merchandising, technical problems or other 
information pertaining to Automotive Industry will be answered with- 


out charge in this column. 


‘Moreland Suggests Changes 
In Chassis Weight Plan 


Automotive Daily News: I am in 

favor of your plan for the inclusion 
of equipment in determining chassis 
weight and rating trucks by their 
chassis weight, with the exception of 
| the spare tire. Truck chassis are not 
jsold with the spare tire. A rim and 
rthe mounting are included. There- 
| fore, I would suggest that the spare 
tire be eliminated. This would be 
in line with the construction and 
equipment as priced and sold by the 
manufacturer. 


| I would like to see your thought | 


little further and the 
listed. Cabs and 


carried a 
chassis capacity 


‘Minnesota New Car Sales 
In March Exceed Year Ago 


EW YORK, April 15.—Retail 
sales of new passenger cars in 
| Minnesota in March showed a sharp 


[ not only over the preceding 


month but were greater than in the 
corresponding month of last year. 
according to complete registration 
statistics now available from that 
state for last month. 

The total for March was 8,186 
cars, aS compared with 1,678 in Feb- 
ruary, and increase of 387 per cent., 
and comparing with 7,226 in March 
of last year, a gain of 13 per cent. 

For the first quarter of this year, 
new car registrations in Minnesota 
reached 12,225, as against 13,179 in 
the corresponding period of last 
year, a falling off of only 7 per cent. 

Here are the registrations for the 
first three months of this year as 

| compared with the 
months of 1930: 

1931 
January 2,361 
February 1,678 
March 8.186 

Totals 12,225 

Registrations of 
makes of cars in Minnesota in 
March were greater than in the cor- 
responding month of last year, this 
being one of the best records made 
by any state thus far in 1931. 

The cars to set up these gains were 
Auburn, Buick, Cadillac, Chevrolet, 

| Chrysler, Cord, De 
Franklin, Graham, Hudson, Hupmo- 
bile, La Salle, Lincoln, Nash, Olds- 
mobile, Packard, Plymouth, Pontiac, 


corresponding 


1930 
2,581 


7,226 
13,179 


APRIL 


11-19—Detreit, Mieh. Aeronautica) Cham- 
ber of Commerce convention 
16-17—Milan, Italy. International 
mobile Salon 
20-23—Birmingham, Ala. American Society 
of Mechanica! Engineers, meeting. 
I—Atlantic City, N. J. United 
States Chember of Commerce, con- 
vention 


Auto- 


28-May 


MAY 
4- 9—Charlotte, N. C. Good Roads Con- 
vention 
4- 9—Washington, D. C. International 
Chamber of Commerce, convention 
j- §#—Milwaukee, Wis. Production meeting 
Society Automotive Engineers. 
9-Aug. 9—Berlin, Germany. international! 
Garage Exposition 
13-14—Tulsa, Okla. 
Institute, first 
Mavo Hotel 
15-16—Detroit, Mich. 
j tive Engineers, nineteenth aeronau- 
! tical meeting. Book-Cadillac 
27-20—New York City. Nationa) 
trade Council 
JUNE 
8-12—Chicago, Il. Radio Manufacturers’ 
Annual Show 
15-18—Madison, Wis. 
Mechanical Engineers, 
Power meeting 
14-19—White Sulphur Springs, W. Va. An- 
nual summer meeting, Society of 
Automotive Engineers 
22-26—Chieago, IM. American Society for 
Testing Materials, annual meeting 
SEPTEMBER 
2—Atlantic City, 
meeting, American 
Association. 


NOVEMBER 


Petroleum 
meeting, 


American 
mid-year 


Society of Automo- 


Foreign 


American Society of 
Oi) and Gas 


N. J. Annual 
Electric Railway 


26-Oct. 


ican Petroleum Institute, Hotel 


Stevens, 


Differential Discussions 


N this column Automotive Daily News is glad to present the opinions 
of its readers on tepics related directly to the automotive industry. 
Automotive Daily News, however, must disclaim responsibility for such 


3,372 | 


twenty-three | 


Soto. Dodge, | 


| Chevrolet 
| Chrysler 112 
| Cord ....+6. ee x 1 
|De Soto 
| Dodge .. 
|} Durant ese. 
| BOSOX crcccccccces 147 
| Ford ovcecceee ane 
Franklin 2 
| Graham eee 
| Hudson 
| Hupmobile 
La Salle 
Lincoln 
Marmon eevee 
Nash 
Oakland 
Oldsmobile ...cees 
Packard ceccce 
Peerless cae 
Pierce-Arrow 
Plymouth 
Pontiac 


75 
71 
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1 
54 


70 
103 71 
114 56 

13 2 

9 6 

14 24 
125 95 

41 61 
262 118 

58 46 

2 

12 
152 
256 

35 19 
Studebakei 173 113 
Stutz ... ° ; 1 
Viking 1 5 
Whippet 29 90 
Willys ‘ 235 141 
Willvs-Knight 34 20 
Miscellaneous 174 5 


eeeeeeoe 


220 
397 


bodies are just as much a load on 
the chassis as is the pay load, and, 
since there is such a variation in 
weights of cabs and bodies, we think 
that the rating of trucks on a pay 
load ton basis and ignoring the 
weights of cabs, bodies and special 
equipment,are misleading to the pub- 
lic and are the cause of many mis- 
understandings as to carrying ca- 
pacities between the manufacturer 
and his dealer and the user. 

WATT L. MORELAND, VICE- 
PRESIDENT AND GENERAL 
MANAGER 
Moreland Motor Truck Company, 
Los Angeles, Cal. 


Totals.. ..8,186 7,226 1.678 

Following are comparative figures 
for the same state for the first three 
months of 1931, as compared with 
the corresponding period of 1930: 

1930 

Auburn 1é 
Austin 
Buick ° 
Cadillac .... 
Chevrolet 
Chrysle1 
Cord 
De Boto. .a 
Dodge 
Durant 
Essex 
Ford 
Franklin 
Graham 
Huason . 
Hupmobile 
La Salle 
Lincoln 
Marmon 
errr 
Oakland 
Oldsmobile 
Packard 
Peerless 
Pierce- Arrow 
Plymouth 
Pontiac eee 437 
a 4G cb che eae hase é 39 
Studebaker ..cccccccccess 216 
aa 4 
Viking 8 
Whippet 177 
Willys a 227 
Willyvs-Knight .... 51 
Miscellaneous 13 


265 
17 
3.290 
233 
3 
79 
156 
126 
284 
082 
5 
129 
139 
118 
27 
15 
33 
172 
144 
213 
115 
7 
30 
271 
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Reo, Studebaker. Willvs and Willys- 
Knight. 

The strong recovery in new car 
sales in Minnesota last month from 
the low level that prevailed in the 
preceding month served to give the 
state an excellent showing for the 
first three months of the year. 
While gains established in the first 
quarter over the corresponding 
period of 1930 were not quite as 
numerous as those made in March, 
eighteen cars were more heavily 
registered in the state in the three 
months than a year ago. This is 
prohably a record that will exceed 
that of most other states of the 
country. 

The eighteen cars setting up in- 
creases in the three months over 
1930 were Auburn. Buick, Cadillac, 
Chevrolet, Chrysler, Cord, Dodge, 
Franklin, Hudson, Hupmobile Nash, 
Oldsmobile, Plymouth, Pontiac Reo, | 
Studebaker, Willys and  Willys- 
Knight. 

Following are the new car regis- 
trations in Minnesota in March, as 
compared with the. corresponding 
month of last year. and with Febru- 
ary of this year: Mar., Mar., Feb. 
1931 1930 1931 
69 8 3 
3 
44 
7 


eereeneeeeee 
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eeeeeretee 


12,225 13,179 


Totals... 


WILL RESUME OPERATIONS 

Kane, Pa., April 15—The Durant 
City, Pa., plant of the American 
Plate Glass Corporation, idle for 
many months, will resume opera- 
tions early in May, giving employ- 
ment to more than 250 men. 


Auburn 
121 
8 


an 
| Contemporary Comment 


VERY time any extra money is wanted there is a cry for 

a bond issue, for which, of course, the people are taxed to 
pay. This is usually placed on the neck of the motorists in the 
form of gasoline tax, while other luxuries are overlooked. But 
the fact is that automobiles have become a necessary part of 
the industrial world and should no more be taxed than any 
other method of transporting workers to their daily work. 
An extra tax on gasoline means that the average citizens will 
have to pay the tax in the shape of increased prices for gaso- 
line. There is no public issue that the average citizen does 
not have to finance out of his salary or wages. No charitable 
organization for which he is not called upon for a contribu- 
tion. It is time we take our hats off to the average citizen 
and hail such as the keeper of our government. It is high 
time that the average citizen-be considered in a manner more 
justifiable according to the demands made upon such to run 
the government, state, county and town. 

Let people be taxed according to their incomes and 
ability to pay, but take the burden off the average citizen of 
our American country. Every person whose private income 
amounts to so much should be levied on for the benefit of 
| these matters concerning our government and our population, 
_Check the millionaire horde. Make the money-hogs throw 
their ballast overboard. It is their only hope of salvation 
and you will be doing more than one good deed when you 

| crop the harvest of wealth that our larger interests are reap- 


y, American business brains are equal to the task and} 10-12—chicago, ui. Annus! meeting, Amer-| ing and contribute such surplus for the general good.— 


Labor Review, Birmingham, Ala. 
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Increasing the Mover’s Profits 
TRUCK AND TRAILER UNITS | Applying Trailer Equipment 


equipment to meet the buyer's needs, 
Plan the moving operation’ care- 


OFTEN PROVE ECONOMICAL 
IN MOVING FIELD 


Automotive Daily News herewith presents the third in a series of 
nation-wide surveys of the truck-operating field conducted by the Gen- 


eral Motors Truck Company, Pontiac, 


Mich, This article appeared serially 


and is concluded in this issue. The report covered a survey of the furni- 
ture-moving field, and complete text of this report in pamphlet style is 


available at all General Motors Truck Company dealers and distributor- | 


ships. 


HEN selecting new 
capacity is required, the 


equipment, 
mover may find it profitable | 
to examine carefully possibilities of using truck-and-trailer 


especially if 


or tractor-and-trailer combinations. 


Because the average truck is de-° 
signed with an pulling 
power. which is used to its full ca- 
pacity only under extremely hard 
pulls. a truck can more than 
its rated capacity op?rating 
conditions are not And if 
extra wheels and axles are provided 
by trailer equipment, in order to 
supply extra carrying ability. normal 
loads can be handled with a lower 
investment in motive power. To 
3tate it another way, under favorable | 
operating conditions a truck and | 
trailer combination is able to haul | 
100 to 200 per cent. greater load than | 
the same size of truck alone, with an 


increase of only 30 to 50 per cent. 
in the cost of operating the equip- 
ment. It must be remembered, how- 
ever, that favorable operating condi- 
tiens are necessary for successful 
and profitable operation of trailer 
equipment. The limiting factors are | 
repreduced in the accompanying 
panel. 

In addition to hauling larger loads 
with smaller and more economical 
metive equipment, trailer operation 
has cértain other advantages which 
trequeatly work to the benefit of 
the mover. The most important are 
these: 

l. Trailers can be “spotted” for 
loading and unloading, leaving the 
more costly motive equipment iree. 
When loading and unloading opera- 
tions take hours at a time, a shuttle 
service of this kind frequently 
profitable. 

2. When loads must be stored or 
held over for short periods of a 
night or a day, the loaded trailer 
can be spotted without tying up 
costly motive equipment. 

3. When long-distance hauls are} 
frequent, co-operating movers hav- | 
ing standard trailer equipment can | 
establish a shuttle service with trucks 
and trailers. Trailers can then be 
hauled to convenient haif-way 
peints and there interchanged with 
the return traiter of the co-operat- 
iag mover, thereby effecting a sav- 
ing im road expense of room andj} 
storage, and frequently making a 
possible to eliminate the need for a | 
helper. 

4. Trailers with stake, platiorm or | 
other bodies not ordinarily used by 
the mover can be purchased with a 
relatively small investment and may 
be used in combination with the | 
mover’s tractors to keep metive 
aquipment busy on varying types of 
contract hauling during dull seasons. 

The mover will do well to study 
the possibilities of profit in the use 
of trailer equipment. The cembina- 
tien of bulky loads, long hauls and 
relatively long loading and unload- 
ing periods are factors which point | 
to possible economies in the use of | 
trailer equipment. | 
A Seuad Plan for Truck Operation | 

Many of the movers whose truck 
operation was observed during the 
survey were making fairly satisfac- | 
tory profits from moving. But only 
a few were making the maximum 
profit to which they are entitled | 
from their investment in trucks. In | 
some cases, the losses observed were | 
not important. In other cases, the | 
losses ate up the mover's entire | 
profits. And in every instance the, 
losses easily could have been pre- 
vented or reduced by adapting one 
or mere of the operating impreve- 
ments discussed in this report. 

Every mover can place his truck 
- Operation on a sound, profitable 


excess of 


pull 
when 
severe. 


Is 


basis. The steps discussed in this 
report will serve as a reliable guide 
for improving truck profits. These 
Steps are as follows: 

1, Increase work accomplishment 


by eliminating losses and by better | 


planning of work to be handled by 
the truck. 

2. Establish rigid control of work 
accomplishment and costs by set- 
ting up and using an effective sys- 
tem of truck records. 

3. Test the suitability and econ- 


large 


| cessfully. 


These important factors 
trailer operation is contemplated: 


should be 


considered carefully when 


—The more favorable the operating conditions in respect to grades, 
road surfaces and hard pulls, the greater the opportunity tor 


profit in trailer operation. 


—Gear ratios of the truck or tractor should be suited to the pulling 


requirements. 


—Legal restrictions, state or municipal, should be checked care- 
fully to avoid excessive length or width and excessive loads, 


—Trailer operation requires extra space for maneuvering. 


Make 


sure there is ample space for maneuvering at the warehouse. 


—The speed of trailer equipment is somewhat less than the speed 


of a truck alone. 


If strict schedules must be kept, be sure they 


can be met with the trailer equipment, 


omy of trucks at frequent intervals ; of sound operation and buying. The | 


to guard against losses from equip- 
ment which should be replaced. 

4. When new equipment is need- 
ed, buy the truck that is best suited 
to the job. 

Some buyers feel that they do not 
have the knowledge of truck design 
and transportation fundamentals re- 
quired to carry out these steps suc- 
Others feel that they can- 
not spare the time for careful study 
of their »perating problems in the 
detail suggested by this report. But 
neither factor need stand in the way 


| 
| 


mover who feels that he is not in 
position to analyze his own needs is 


perfectly justified in insisting that | 


the truck manufacturer's represen- 
tative study his requirements care- 
fullyand make recommendations. In- 
deed, the truck representative should 
be ready and willing tc assist in such 


a Study, if the manufacturer of the | 


truck is truly interested in selling 
profitable transportation. For there 
is no other way in which the sales- 


fully; be constantly watchful of loss- 


| es of time and work ability that re- 


duce profit in the moving operation; 


| buy carefully on the basis of facts— 


not guesswork; and profits from the 
moving operation will improve. 


DATE SET FOR ANNUAL 
MOTOR VEHICLE SESSION 


Trenton, N. J., April 15.—The 
eastern conference of motor vehicle 
administrators will be held May 21, 
22 and 23 in Trenton, Commissioner 
Hoffman announced today. 

Between fifty and sixty per- 
sons, prominent in motor vehicle 
administration and safety work in 
various states, are expected to at- 


| tend. The three days will be devoted 


to conferences 
problems. 

A. proposal to prohibit free 
wheeling without positive gear con- 
trol will be one of the important 
features discussed, Hoffman said, 


NEW GOODRICH STATION 

Buffalo, April 15—The B. F, 
Goodrich Rubber Company is short- 
ly to open and operate a large tire 
shop, filling station and accessory, 
business at 1560-1572 Hertel Ave, A’ 
building to cost more than $20,000 


On motor vehicle 


man can be certain that the equip- | will be erected on the site, work 
ment he recommends is the right| starting immediately. 


— 


A definite policy for the future 


The men who are now in.charge of the management and selling 
of the Austin, plan not only to make as perfect a piece of machin- 
ery as possible but to sell it aggressively through established 
channels of trade. Its list price will be attractive to the public, yet dis- 
counts will be sufficient to allow satisfactory profits to distributors and 


dealers. 


Proved by Winter Snow and Ice 


Because economy as sttll uppermost in the oainds 


Hundreds of letters trom 


asteunding 


all 


unde 


performance 


sorts 


pwers testify 


of the bantam 


of conditions trem the snows ot 


Canada to the gumbo nud of Texas. 


to the 
Austin 


Motors 


Austin car 


purchased for indus- 


trial use. 


“ sed 


Phe bantam Austin today is reht! Every car 


that leaves our plant is a sturdy, conyact machine 


that should give thousands of miles ef service en 


the road without trouble 


the 
he 


mm 
can 


f “Tne American 


ot 
Austin because it’s the most 
tation known in this. country. 


the motoring public, people 
economical 


are attracted to 


tradspor- 


cent 


3% of a 


per 


mile fer gas, oil and tires is what you sell when 


you are an Austin dealer. 


‘The Austin line includes the Roadster, Standard 
Coupe, Panel Delivery and De Luxe Coupe. Other 
added trom time to time. 


inadels will be 


fin 
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mer baleen Swing Hoist Permits Use of Wrecker 
ike rears Weak of Oe ee For Double Duty 


> pacity. 

A governor control is provided on 
the intake air supply which main- | 
tains speed as well as reduces air 
consumption on the power side and 
back pressure on the exhaust side. A 
small spindle offset permits ease of 
operation in close quarters. Lubri- 
cation is effected by a line oiler in 
the housing. Adjustable grease fit- 
tings are provided on gear and goy- 
ernor cases. 

The tool operates at 300 r.p.m 
light: the overall length is 14% in 
length of feed 4 in.; and the tool 
can take a 1'4-in. drill or 1'-in.! 
reamer. It weighs 35 lbs 


NEW BRAKE RELINER 
Star Tool Company, Minneapolis PE he si oi 
Minn., has added a brake relining ' , ttiiaaaiiliae ew 


{machine with countersinking unit 
to its line, The drill and counter- FORD truck chassis with Ammco swing boom derrickq swung clear and flat-bed trailer 


sinking unit is pneumatic and op- , 
lerates at a speed in excess of 2,500 An interesting development in| porting base, which takes up less | gasoline for the garage. The man- 
ager of the service station estimates 


ir. p.m. garage equipment is_ the Ammee | than a square yard of floor space. 
HEATH AIRCRAFT CORP. | service truck hoist, manufactured by The compactness of the hoist per- , that the additional profits on yzaso- 
MOVES PLANT TO NILES | Automotive Maintenance Machinery | mits the addition of a coupling line purchased at a nearby railroad 


NEW CP No. 99-C Pneumatic | Niles, Mich., April 15—The Heath |Company, Chicago, Ill., which, be- |platform at the back of a truck | siding at half the delivery price 
Rotary Drill | Aircraft Corporation, manufacturer | cause of its design, can be used for chassis which is not in the way helped considerably in paying for 
of small planes and aviation acces- jother than towning service. The | when used for wrecking purposes. | the service truck and equipment. He 


The Chicago Pneumatic Tool Co.,/sories, is moving its plant to Niles} hoist has a circle swing boom that| A Chicago Ford dealer has such also has arranged a large flat-bed 
Chicago, I)]., anounces its new CP! from Chicago. where it has been | can be turned and locked at the |a wrecker which is used also with a trailer for use with the truck for 
No, 9$8-C pneumatic rotary drill,| sixteen years. iside. It is mounted on a small sup-/ trailer tank for hauling fuel oil and | delivery work. 


CURRENT PRICES OF PASSENGER CAk MODELS 


AUBURN-—8-98. sy, © DE SOTO—8-cyIl. "17 oO. . GRAHAM—Special Six. 115 W. B. NASH—8&-70. &-cyl. 116'% B. ° PONTIAC—6 cyl. 112 W. B. 
Standard Models.not including tree wheeling Business Coupe 9655 Touring . 1,035 Coupe . 925.Town Sedan . 975 Coupe .. 945 4-dr ie ; 995 2-dr. Sedan ...772);Con. Coupe 
2-dr. Brougham. .945 Con. Cabriolet. .1.045 : Road. (RS)..995'5 De L. Sedan. ..1,065 Coupe (RS) 975'Sedan ... 1,035 4-dr. Spec. Sedan 955 4 Con. Sedan 1,075 Coupe ... ‘ 772'4-dr. Sedan 
Ser Pull Futon $98 Con. Phae. Sed. .1,145 5 Stand Bed =. 995 2-4 Con Coupe 075  GRAHAM—Special Eight. 120 W. B. oe ++ ++ 975! : Sport Coupe......812;Custom Sedan 

an's ipe 99! 4 J 5! . ae : SH—8-80. S-cyl. 121 W. B. > _— 
AUBURN—8-98 A. 127 W. B. ‘ 995) Coupe ..........1,155\Sport Sedan 1,195 Coupe .......... 1.245'4 Con. Sedan 1.325 REO FLYING eiceuse 125 WW. 


' 5 aw Coupe ‘(R.S.)...1,195 Sedan 1.245 G > ° nee an 
Custom Models, including free wheeling DE VAUX—6 cyl. 113 W. B. e Coupe (RS)....i,285\4-dr. Town Sed. .1,375 REO FLYING CLOUD—8 cyl. 


& 4-dr. Sedan. .1,195\Cabriolet (R.S).1,245 Phaeton .........595 Standard Sedan GRAHAM—Custom Eight. 134 W. B. 4-dr. Sedan ... 1,295! > nee 
B. Man's Coupe .1,199'5 Con. Pha. Sed.1,345 Standard Coupe | (4 wood wheels, 5 Sedan .......1,845)7 Limousine ... .2,095 NASH—8-90, 8-cyl. 13% W. B. Seda Coupe 
, 4-dr. Sedan (124 Coupe «RS: 1,745 REO ROYALE—& cyl. 131 W. B. 


6 2-dr. Brough 1,145 (4 wood wheels ! spare rim) .....6 7 Sedan : 
AUSTIN—4-Cyl. 75 W. B. spare rim).....625 Special Sedan HUDSON—8-cy'. 119 W. B. . 1,565! Victoria ........1,765 Sedan Victoria. .2,145\Coupe 
oat, % Business Coupe (5 wire wheels, , d 945 7 Touring ...++.1,595'Ambassador .....1,825 REO ROYALE—8 cyl. 
2 Roadster 445 2 Coupe ‘ (5 wire wheels, spare mounted Coupe 875|5 Town Sedan 5 Coupe .. 1'695\7 Sedan ........1.925 Sedan 2 7651Oen 
Coach ........895/5 Stand. Sedan...995 Cabriolet 1'695:7 Limousine 2'025 2,74 pe 
eto ; So STUDEBAKER—Six. 1144 W. B. 


BUICK—8-50. 14 W. B. one in right .. 2 PORP) sss oe 4 ee 4 
2 Bus. Coupe. ..1,025|5 Phaeton . 55 fender well)... .645iCustom Coupe. . Coupe (nS) ..0% Sport Roadster. ..995 *OAKLAND—8-cyl, 117 W. B. Gaiediae teas eGeditas 
§ 2-dr Sedan. 1,035 4 Spt Coupe....1,05 Custom Sedan ... HUDSON—8-cyl. 126 W. B. Coupe Coupe.....1, Roadster 795\Tourer .*..... 
4 Spt. Roadster.1,055.5 4-dr Sedan....1, DODGE—Six. "1764, O. A. 5 Tour. Sedan..1,145|7 Fam. Sedan. 1,195 2-dr. Sedan......997|4- dr. Sedan ° 2 Bus. Coupe.....845!Regal Tourer 
4 Cony. Coupe .. 2 Business Coupe 7355 4-dr. Sedan 765 Brougham ....1,195'5 Club Sedan ..1,445 Sport Coupe 1,077,Custom Sedan. . . 1,1! 5 4-dr. Sedan. .., .895'5 Regal Sedan 


BUICK—8-60. 118 W. B. 2-4 Stan. Coupe __ 5 4-dr. Phaeton HUPMOBILE—Century 6, 114 W. B. OLDSMOBILE—6-eyl. 1131s W. B. 4 Coupe (RS)....895| (6 wire wheels) 
, ‘ 155 2-4 C . : 
2 Bus. Coupe.. 1.285 5 Phaeton .. 0 ¢; 1552-4 Con. Coupe |. 5 Sedan ........995Cabriolet (R&))..1,050 , Standard Models _ STUDEBAKER—Commander 8-70. 124 W 
4 Spt. Coupe.. 1,325'Spt Roadster "335 2-4 Roadstr (RS) 755' R. S.) - 835 Go > 995'5 Phae 59 2-dr. Sedan ...,.845)4-dr, Sedan : 
i I I of om, Coupe . 99515 Phaeton ......1,050 B ang HP Roadst 4 Coupe . .... 1,586|5 Brougham 
5 4-dr. Sedan... 1.3! DODGE—Six. 1141's W. B. 2 Coupe (R. 8.)..995/Roadster (RS). .1,075 seen gr Ay oss — en” aan Se 1,585; «Cloth) . 1 
BUICK—8-80. 124 W. B. Business Coupe - 2 Business Coupe ; HUPMOBILE—Century 8 118 W. B. on ean nod a = a 4 Victoria . .1,585,5 Brougham 
# Ceupe 1,535'5 4-dr. Sedan. ..1,565 » POE IRS) sean sele ~ 5 Sedan .. 1,295|2 Cabriolet (RS) 1,350 De Luxe Models = 5 Regal Sedan. .1,730| (Mohair) .....1 
BUICK—8-90. 152 W. B. (5 wire wheels) 835) (6 wire wheels) 870 2 Coupe (RS)...1,295/5 Phaeton 1,350 2-dr. Sedan ..910/4-dr. Sedan . 990 STUDEBAKER—Dictater. 8-cy'. 114 W 
4 Spt. Roadster 1,610 5 4-dr. Sedan 785 5 Sedan ‘5 wire 5 Sedan (6 wire 2 Com. Coupe... .1,295'2 Roadster (RS).1,375 Business Coupe. 910|Con. Roadster. . .1,000 2 Coupe ........1,095|5 Sedan ... 1,1 
7 Touring 1.620 4 Conv. Coupe ..1,785 wheels . 845! wheels) HUPMOBILE—Series C. 121 W. B. Sport Coupe ....960!Patrician Sedan.1,025 4 Coupe 1,150, Regal Sedan > 32 
2 Spt. Coupe. ..1,720\7 4-dr. Sedan... .1,935 DODGE—Eight, 118 W. B. 5 Sedan .......1,595/Victoria Coupe. .1,615 PACKARD—826 Eight. 123'2 W. B. STUDEBAKER—President 8-80. 130 W. 
5 Coupe 1,765'7 Lim. Sedan... .2.035 4 4 Goune iRS.) S Sedan i¢ wire 2 Coupe ‘(RS)..1,595/7 Spt. Phaeton. .1,685 5 Sedan 2,385 5 Sedan . 1,850|5 State Sedan 
CADILLAC—V\-8. Fisher Custom. 134 W B. 5 wire wheels)1.095_ wheels) 1 2 Cabriolet (RS).1,595|5 Town Sedan 1,705 PACKARD—833 Fight. 4's W. 2 Coupe .. 1,850 (Mohair) 1 
2 Coupe 2,625|2 Con. Coupe....2,945 5 Sedan (5 wire 4 Coupe 615! 2 Roadster ....2,425'5 Club Sedan 2,675 4State Roadstr.1,950;/5 State Sedan 
5 Coupe 2.795|7 Sedan .. 2,945 wheels) 1,135 HUPMOBILE—Series H. 125 W. B. 4 Phaeton ......2,425\4 Sport Phaeton 5 4 State Coupe..1,995| ‘Cloth) 1,995 
5 Sedan 2.79515 A. W. Phaeton. 3,795 DODGE—Fight. 118 W. B. 5 Sedan . ..1,895/Victoria Coupe. .1,915 2 Coupe ...... ,525|/7 Sedan ...... {59 STUDEBAKER—President 8-90. 136 W 
5 Town Sedan. .2,845\7 Imp. Sedan... .3,095 2-4 Roadstr (RS) 9955 Sedan 1045 2 Coupe URS) * 1 1'89517 Spt Phaeton. 2'005 7 Touring 2,525 7 Sedan Lim 2,885 7 Tourer . 1,850) State Victoria % 4 
5 Pease 2.845/7 Touring \Fleet-, |) 2-4 Stan. Coupe 2-4 Con. Coupe 2 Cabriolet (RS).1,895/5 Town Sedan. .2,005 i: 2a Conv. Sedan 7 State Tourer. .2,095/7 State Bedan 
jaeton 94 D hes 96, > 4 Cou «++ 1,915! os eFeP 7Sedan .. 2,150 (Mohair) 
‘ (RS. 1,025 ‘R.S) 1,09§ pe ....+.+-4, aoe ; a ‘ : ’ ~ , 
CADILLAC—V-12, 140 W. B. DURANT—6-10 4-cy), 112 W. B. HUPMOBILE—Series U. 137 W. B. PACKARD—810 Bight. 140'2 W. B. 5 Brougham 7 State sedan 
2 Coupe 3.79517 Sedan 1143 : : é * Gahan 2.295/Sed I : 2 445 7 Oe eens (Mohair) 2,295) (Cloth) 
5 Coupe 3895 w. BY» 4,195 Business Coupe Coupe (R. 8.) Sea: wc ese + edsauale dan imou »445 4 Phacton 3,490\4 Sport Phaeton, 3,7$ 5 Brougham 7 Limousine 
5 Sedan 3'895'7 Tourine 4.295 (wood wheels) ..735 ‘wire wheels) Victoria Coupe .2,295\ 2 Roadster 3,490'5 Sedan ........3,79 (Cloth) 2.295 
Roadste $945.7 ena Sed; “72 Business Coupe Sedan (wood All Hupmobile models include free wheeling 2 Coupe .......3,545'5 Coupe BE _—_* ay . 
6 Town Sedan. 3,945! 143 W. B.)...4,345 {Wire wheels)...750, | (wheels) LA SALLE—8-cyl, 134 W. B. 7 Touring . 3,805'5 Club Sedan....3,000 .  STUEZ—IA Covi. 15155 W. &. 
ire : 4045 A. W. Phaeton 4.895 Coupe (R. S.) __ Sedan «wire Wisher Guatem 2 Cony. Coupe. 3,595 = ae Sot ace So) ee ae 
ion. Couns 4045 , (wood wheels) wheels) 780 2Coupe . 2,195|5 Town Sedan. . .2,345 PACKARD—#45 Eight. 14512 W. B. 2 0@an ....... aeals aeeedenee 
CADILLAC—V-16. 148 W. B DURANT—6-12 6 cyl. 112 W. B. 5Sedan ........2,2957 Sedan . 2,475 De Huxe hoe ny -4 os ae eeedanes ae 
; . :™ 2Con. Coupe ..2,295|/7 Imp. Sedan 2,595 7 Sedan ........4,150)7 Sedan Lim 4,285 Club Sedan ....2,345|4 Speedster (TC) 
STUTZ—MA. 8-cyl. 13442 W. B. 


Fleetwood Custom. Business Coupe Sedan ‘(wood , oan 

2 Roadster 5.350|2 Coupe 6,850 ‘(wood wheels: .760 wheels) »Coupe , oe o4yane PEERLFSS—Standard 8. .118 W. B. 5 

A. W. Phaeton. 5,750'2 Con. Coupe 6,900 Business Coupe Sedan (5 wire LA SALLE—8-cyl. 134 W. RB. ) Sedan 1,495| 5 Brougham 1.545 S Coupe 2 _— Cab. Coupe 

2 Coupe »,800'5 Club Sedan 6.950 (wire wheels T75 wheels Fleetwood Custom 2 Coupe (RS) 1,495|/2 Cabriolet R.S..1,595 2 Coupe ‘ : 5! Tor Speedster 

».950'5 Sedan 6,950 Coupe (R, 8.) . Sedan 6 wire 2 Roadster . 2,24515 Sedanette 3245 9 Club Sedan 1,545 Club Sedan 5295 5 Sedan oes «8 

950!5 Sedan Cabrio..7,125 |. (wood whee 7 wheels) : 45 7 Touring .. .2,34515 A. W. Phaeton.3.245 PEERLESS—Master 8. 25 W. B. 2 Speedste: ane 3,495 4 Speedster (TC! 

950|7 Sedan 7,225 Coupe iR. S.) 5 Sedan Cabrio.3,245; Sedan 1,995.5 Brougham 2,045 4 Speedster 3,495 
STUTZ—MB,. & cyl. Custom. 145 W. B. 


mor 5 

125.5 Imperial : (wire wheels 19 LINC Serine ‘ 2 
225/5 Imp. Cabriolet.7.35 DURANT—6-14 6 cyl 112 W. B. eo te ee. ee. 5 7 Speedster ....3,595/7 Limousine 
~ a “oan 2% De L. Coupe De L. Sedan Sport Phaeton. .4,400) Town Sedan *EERLESS—Custom 8. 138 W. B. o Sedan al Cab. Coupe "208 
& Phaeton ot = a ans iolet 6 dem. wood 6 dem. wood Sport Touring. .4.400; 13 windows) ; 2 Gena (RS)...2,795)5 Brougham . 2,845 7? Sedan ........3,895/5 Con. Sedan 4,38 
Wimp. § renee, Seaee 5 wheels 965, wheels 195 5 Coupe 4,600! 5 Sedan 279517 Sedun ........2.945  STUTZ—MB, 8-cyl. Salon. 145 W. B. 
Town Cat — oi abr iolet De L. Coupe De L. Sedan Town Sedan 15 Sedan ... 4,7 5 Club Sedan 2,845'7 amen 3,145 5 Sedan 7 Sedan Limousine 

jopera seats) ..6,825( dows)... 9.tse | (5, 20™. wire (6 dem. wire (2 windows) . .4,600 7 Sedan aia PEERLESS—8-cyl. 125 W. B. (Le Baron)...4,795' {Le Baron) 5,195 
Town C briolet Town Cabriolet i arene é a wheels) . 17 Limousine .... .5, De Luxe Master 6 Brougham H 5 Trans. Cabriolet : 

525, (1 ESSEX—6-cyl. 113 W. B. LINCOLN—S cyl. 145 W. B 5 Sedan 2,320|Brougham 2,37 (Le Baron)...4,995| (Le Baron)... 5,610 


(q’rter in.) 525 (leather , ~ . pe °° oS lnm . 
Town Cabri quarters) 8.750 2 Coupe . S08 Spo-t Road: te 3 Cust 2 Coupe ; 2,320|Cabriolet x 6 Sedan }7 Trans. Town Car 
(full leather) .6,525'Lim Brougham .8.750 : a ; HOS! Touring Sedan. 775 con. Roadster - = Club Sedan 2,370) (Le Baron) 4,995! tLe Baron) : 5,700 
Lim. Broug! 5525/Town Brougham.9.200 4 goune R S Mo.7 edan ; oy ‘Le Baron).. .4,700! (Dietrich) 6.800 PIERCE-ARROW—43. 8-cy!l. 134 W. B. 6 Bro Limousine |7 Trans. Town Car 
Town Brougham.9,700 ° “'ane. Seda Bs 19 ww. B,) 89 2 Coupe "A. W. Cabriolet 2-4 Coupe (RS) .2,685/2-4 Sport Roadster (Le Baron)...5,195/ (Fleetwood)... .7,495 
CHEVROLET Cyl §=109 W. B. FORD—Model A. 4-cyl. 10342 W. B. (Judkins) 5.200 N.C.(LeBaron).7,100 5Sport Tourer.2,895 (RS) : 2,895 6 Sed Limousine 
3 " Ss . Pickup Op Cab. 4254 \ ‘ 5 a8 O.(LeBaro 7,108 Le Baron) 5.195 
2 Reeteter .. 5|2-4 Sport Coupe poaditer . gai De ‘Lane Phacten o80 Dctime (2 win.) JA. W. Brougham PIERCE-ARROW—43. 8-cyl. 137 W. B. ‘‘U@ _Baron)...9, 
2-4 Sp. Roadster .495)_ 9 windows) 575 Phaeton 4455'S ta a Gad a s (Judkins) 5,800/ (Brunn) .. 7,200 5 Sedan 2,685;7 En. Dr. Limou.3,145 STUTZ—MA, 8 cyl. 134142 W. B. 
5 Phaeton 510|5 Coupe  Sickup Ci Geb 466) Ch windann,. ane Betline (3 win.) la. W. Cabriolet 5 Club Sedan. ..2,835/5Con. Sedan 3,650 Chateau Series Weymann, 
2 Coupe (3 win.) 5/5 Sedan ss: . 635 De I iP . > —_ 2 canes ° be ows) a (Judkins).....5,800, S.C. (LeBaron: . 7,300 7 Sedan : 2'99:3) 4 Longchamps ..4,345/5 Versailles 4,345 
ea a . 5 Sr al Seda 3590 , adster 75 Cabri 595 s . ’ ° . snp? 
a > pe P} rr BS o- 650 Coupe 490 Sedan (2 win.) 630 (Willoughby) 6,100) (Brunn).. 7,400 5 Tourer 7 3,450;4 Spt. Phaeton. .3,750 Chateau Series Weymann. 
a action 5299 Sport Coupe h00i\Town Sedan 439 Con. Phaeton) |Panel Brougham 2-4 Spt. Roadster 15 Club Sedan...3,745 5Chaumont ...4,745)5 Monte Carlo. . 4,895 
CHRYSLER—"6." G-cyl. *175%% O. A. De Luxe Coupe. 525 (Derham) 6,200} (Willoughby) ...7,400 (RS) .3,450/7 Sedan aaa Aan WILLYS—6-97. 6-cyl. 110 W. B. 
Roadster 885| Sedan 895 FRANKLIN—Tra:scontinent. 6-cyl. 132 WB. C°2: Coupe 2-4 Con. Coupe |5 Club Berline. .3,945 aRoadster .......495.5 Sedan ... 675 
Coupe 885'Con. Coupe a. aha "a a0b.Vie Broumnam sao, (Dietrich) 6,400! (RS) ........3,650/7 En. Dr. Limou.3,95 5 Touring i > L Spt 
CHRYSLER—8-cyl. *18644 O. A, Coupe 2'345|Pursuit ....... 2.498 5 Sedan 3,695! 2 Coupe see. 565! Roadster ... 615 
2-4 Roadster 1,595 5 Royal Sedan _ Con. Coupe 2,395'Town Sedan 2'425 MARMON—%‘0. 180 O. A. FIERCE-ARROW—(42. S-cyl. 147 W. B. 5 Club Sedan .....625 
2-4 Royal Coupe ae (Special) 1,5€5 FRANKLIN—Transcontinent. 6-cyl. 132, wB. 2Stand. Coupe.. .950|/4 Vic. Coupe .995 7 Spt. Tourer. . 4,275|5 Sport Sedan ene WILLYS—6-98-D. 6-cyl. 113 W. B. 
5 fot tea, r abi - Spees Mesdtetes gs Roadster (6 wire 1 Sedan "2.475 5Sedan ..... 99512 Con, Coupe 1045 a Coupe 4.2757 en le 4 Victoria Coupe..795'4 Vic. Coupe (DeL) 850 
2 Sedan ‘ ire reels) 1,598 ante 92458 ae. 2'5 7 , « + Foks . ‘ 4 5I= Goede 
(Standard) ..1,525/2-4Con. Coupe. °... 5 gnecls?! g 2.345 Sport Salon 595 MARMON—88. 130-136 W. B. 7 Sedan '.......4,785| (Le Baron) ...5,975 5 Standard Sedan.795|5 Sedan (De Bi. 650 
2-4 Royal Coupe 5 Phaeton ......1,970 ° Special Sedan.2,425 Spec. Limousine.2.725 2 Stand. Coupe. .2,275|2 Con. Coupe 2,395 7En. Dr. Lim. .4,935'Formal Town WILLYS—8-80-D. S078 BES We &- 
; FRANKLIN—De Luxe. 6-cyl. 132 W. B. 5Sedan ........2,295|7 Sedan 2,495 2-4 Coupe (RS) Brougham ....6,250 4 Victoria Coupe..995) 4 a 1.095 
e Luxe) ....1, 


(Special) oo02, 838 
Coupe eee 2645Speedster (5 wire 5 Club Sedan ...2,345'7 Limousine 2,595 (Le Baron)...5, seeiPormes Town 5 Sedan 
5 Coupe Victoria Ca 5a 6,250 5 Sedan ‘De L). 


CHRYSLER—Imperial. 8-cyl. 211 0. A 2 ° 605 1 5 ® 

one 7 oe . 5 Sedan 2,695 wheels) . 2,845 . 

5 Sedan 2745/7 Sedan Lim... .3.145 edan........2,695|_ whe 2, MARMON—I6-cyl. 145 W. B. iLe 2 i LLYS-KNIGHT—66-D. 6-cyl. 121 W. B. 
5 Uirote Tous. ,.2.6807 Sedan 39, 5 Sedan ........4,775/2 Con. Coupe 4.875 § Con yoy ane rormal ‘Towa 6,400 Fra steer Victoria Coupe 


(Photo courtesy Automotive Maintenance Machinery Company) 


[SEE IE oes 


‘aR 


‘Leptin BYES 


5 Coupe 

5 Club Seda 
§ Sedan 

5 Sedan Cat 
7 Sedan 

5 Imperi«a! 

5 Imp. Cabrio 


Coupe (RS) 1,995'2 Cabriolet 2,095 
Club Sedan 2,045 


Seanaaneuv 


Seda 


Lincoln models include free wheeling 


it 
9 
DF 


5 Sedan (Cl.C) 2,845/2-4 Cus. Coupe..3,150 7 pirate Phaet 2.606. 7 Limousine 2,995 
7 Sedan 2,945! Club Sedan.....2,745/Town Berline (6— S Couns .. See): Soden 4,975 " (Le Baron)... .5,200! 5 Sedan ........1,095| (De Luxe) .. 1,195 
CORD—8-cyl. 137315 W. B. Con. Coupe....2.765| wire wheels) 13.195 5 SMV Cp. Sedan.4,845|5 Con. Sedan ...4,999 all Pierce-Arrow models include free 5 Seda (DeL)..1,195 
Sedan 2,395!Cabriolet 2,495 Town Sedan. ..2.775'Con. Speedster. 3,495 ° Victoria ......4,845'7 Limousine 075 wheeling ‘Over al) length of chassis instead of 
Brougham 2.395'Phaeton Sedan..2,595 Vic. Brougham.2,795 NASH—6-60. G6-cyl, 11444 W. B. PLYMOUTH—4-cyl. *167 O. A. wheel bese. b . 
DE SOTO—Six. *169i%% O. A. GRAHAM—Standard Six. 115 W. Coupe ..... 795|4-dr. Sedan ......845 2 Bus, Roadster. ..535/5 Phaeton ..... **As delivered prices only are quoted, 
2 S8tand. Coupe ..740/2-4 Roadster .....795 Coupe _.. ... 845|Roadster ; 395 2-dr. Sedan .....795|Touring ......-..895 2 Bus, Coupe..,..565|2 Coupe (RS) 25 they vary in different sections of the 
Coupe (RS) .....825! 2-dr. Sedan......565/4-dr. Sedan country and the Oakland-Pontiac prices 


2-4 Couwve (RS) .775\2-4 Con, Coupe . 25 Town Sedan..... 895\Sedan 
4-Dr. Sedan......775) Coupe (R.S.).... 895) (Recent price changes in bold face) 4 Roadster 610| 4 Con. Coupe..,... given above are for New York city only. 








AUTOMOTIVE DAILY NEWS, SRURSDAY, SORE cal 1931 





Equipment --- + Development 
‘New Marquette Radiator and 


Characteristics of Shock 
Absorbers and Chassis 
Spring Damping 


By FRED 
Research Department, 


The following, in part, is the third 
installment of a paper presented be- 
fore a recent meeting of the indi- 
ana section, Society of Automotive 
Engineers at Indianapolis. 

The shock absorber indicator is a 
machine whereby the shock absorb- 
er is operated by a crank, and a 
diagram is obtained which shows 
the. resistance offered by the shock 
absorber 

An inexpensive and very satisfac- 
tory type of indicator is a type on 
which the shock absorber is mount- 
ed to a bracket, bolted to the end of 
a calibrated cantilever plate spring, 
and the shock absorbed is operated | 
by a link attached to the head of a 
piston. The resistance offered by 
the shock absorber causes a deflec- 
tion of the mounting bracket. An 
enlarged diagram of the deflection 
for all positions during the stroke 
is obtained with a common type of 
steam-engine indicator. The tem- 


pérature of the oil in the shock ab- | 


sorber is indicated by a thermo- 
couple in the working chamber of 
the shock absorber and a potentio- 
meter. The frequency is shown on 
a calibrated automobile speedometer. 
The drive of this machine is a vari- 
able speed electric motor through a | 
reduction gear, the speed of which 
is controlled by a conveniently lo- 
cated rheostat. 

The indicator serves to show how 

a shock absorber reacts for changes 


i temperature and frequency and | 


to produce diagrams showing mis- 
cellaneous desirable or undesirable 
characteristics of the shock absorber. 

Now consider the damping forces 
acting on chassis springs and their 
effect. The energy imparted to the 
chassis springs by the road surface 
is dissipated, principally by two 
agents, the interleaf friction of the 
springs and the shock absorbers. 
The interleaf friction, which is that 
between the plates of the laminated 
springs used on automobiles, is de- 
pendent upon the condition of lu- 
brication of the springs. 

It must be borne in mind that the 
action of shock absorbers is depend- 
ent on the relative motion between 
the axle and the body. This is a 
very indefinite form of motion; the 
axle has iis own natural frequency 
and is subjected to forced vibration; 
the body has several modes of vibra- 
tion. There have been claims that 
the shock absorbers function at the 
axle frequency. ‘This may be ap- 
proximately true, but, for comparing 
the different types of damping, some 
definite vibration must be used. By 
assuming a simple vibration having 
no damping, 
obtained. Without any damping 
there would be no change in the 
amplitude, and the vibrating body 
would never come to rest. 
proach to this would be a body sus- 
pended with a coi] spring. 

Consider the effect of the inter- 
leaf frictions of the springs. 
gives almost a constant damping 


force acting in the direction oppo- | 


site to that of the motion. In a test 
of a rear 
rate of 148 pounds per 
spring was inverted and the ends 
attached to two pedestals with ball 
bearing shackles. A_ 1,050-pound 
weight was suspended at the cen- 
ter of the spring. For this test the 
weight was pulled down .26 of a 
foot (3% inches) and released, Only 
three complete oscillations were re- 
quired to bring the weight to rest. 
With this form of damping, the 
energy dissipated is directly pro- 
portional to the amplitude, the work 
done by the friction being the prod- 
uct of the force and distance 
through which it acts. There is a 
constant decrease in the amplitude 
each oscillation and the decrease 
is equal to 4 F/K, where F is the 
friction force, and K the spring 
constant. For this particular spring, 
the decrease in amplitude was .075 
of a foot, and K was 1,775 pounds 
per foot. Thus, the friction force 
was found to be 33.3 pounds. 

The same spring, well greased, was 


Studebaker Corporation 


interesting results are | 


This | 


chassis spring having a |} 
inch, the | 


E. ULLERY 


of America. 


|}pulled down 0.283 of a foot (3.4 
inches), or slightly more than when 
tested dry. This spring required 
eight complete oscillations to bring 
it to rest. The friction calculated, 
as for the dry spring. was found to} 
be 16.4 pounds, or 49 per cent. 
that of a dry spring. 

It is quite apparent that a change 
in the condition of lubrication of 
the springs will affect the ride. To | 
maintain a constant condition of 
lubrication the springs must be well 
lubricated and well protected. It is 
to obtain this constant condition, as 
well as to reduce squeaks and rat- 
tles, that spring covers have been 
|adopted. It is quite apparent that 
with lubricated springs much more 
is required of the shock absorbers, 
and the damping of the shock ab- 
| sorbers being a greater proportion 
'Of the total damping, the ride is 
more sensitive to changes in the 
characteristics of the shock absorb- 
ers. The most serious change _ is 
'ithat due to temperature changes. 

The general characteristics of fric- 
tion damping may be stated and} 
discussed briefly. It effects no) 
| change in the frequency. The en-| 
| erey dissipated per oscillation is di- | 
rectly proportional to the amplitude, | 
while that stored in the springs by 
| pavement irregularities is propor- 
| tional to the square of the net re- 
| Sultant deflection of the springs 
| Thus, if there is sufficient friction 
to properly damp the springs for 
rough roads, there is too much for 
boulevard conditions. 

The use of rebound plates and 
clamps to bind the spring plates 
tightly together are examples of ef- 
forts to use inter-leaf friction to 
damp chassis springs. These de- 
vices give excessive restraint for 
small spring deflections, and the ride 
is stiff. For large spring deflections 
there is insufficient damping and 
the body breaks away, that is, oscil- 
lates excessively. The normal] inter- 
leaf friction does play an important 
part in damping the small oscilla- 
| tions and bringing the body to rest. 
| Consider the action of a shock ab- 
sorber, having an orifice restriction 
As was previously shown, the | 
link-force for this type of device is 
roughly proportional to the link 
velocity. This would give a type of 
restraint known as velocity damp- 
ing. With this type of damping, the 
energy dissipated is directly propor- 
tional to the square of the ampli- 
tude; thus, with this type of damp- 
ing, the energy imparted to the 
springs is proportionally dampened. | 
The damping gives a geometrical | 
decrease in amplitude; that is, the 
‘ratio of any amplitude to the suc- | 


of | 





only. 


(Continued on Page &) 


An ap- | 


_ ANNOUNCE SPEAKERS 
FOR S. A. E. SPRING 
PRODUCTION MEETING 


Milwaukee, Wis., April 15. — The 
|Society of Automotive Engineers 
| will hold its first spring production 


| lis 





meeting at the Hotel Schroeder on 
| May 7 and 8. The program has heen 
| arranged by J. R. Frantz of the Le 
Roi Company, chairman of the Mil- 
| waukee section. Between 250 and 
300 members are expected to attend. 

The program includes visits to the 
A. O. Smith, Hevi-Duty Electric and 
the Kearney & Trecker plants. 

Speakers will include Glenn Frank, 
president of the University of Wis- 
consin; C. B. Crockett of the Indus- 
trial Truck Association; T. H. Wick- 
ensen of the International Nickel 
Company; H. E. Koch of the Hevi- 
Duty Electric Company; F. W. Cur- 
tis of Kearney & Trecker Corpora- 
tion, and Prof. E. A. Ross of Uni- 
versity of Wisconsin. 

H. L. Horning, president Wauke- 
sha Motors, will preside during the 
dinner meeting May 8. 





BEAR EQUIPMENT TO 
CHECK ALIGNMENT 
AT INDIANAPOLIS 


announced by the 
Company, 


It 
Manufacturing 
Island, Ijl., that 


is 


Rock 


by special request 


| 
Beat 


of the executives of the Indianapo- | 


Speedway Association, Bear 
equipment will be used again 
year to check axle and wheel align- 
ment of cars taking part in 
automobile classic. 


The Bear company is 


this | 
that 


sending | 


competent engineers to take charge | 


,of complete equipment and service | 


at the track during the two weeks | 


preceding the Memorial Day race 


NEW AIRWAY BULLETINS WILL 
DESCRIBE RADIO FACILITIES 
Pilots flying aiong the Federal] 

airways system will be provided 

with a convenient index to the 
radio aids to air navigation by 

new series of airway bulletins, pub- 
lished by the aeronautics branch, 

Department of Commerce, the first 

of which will be available in about | 

three weeks, it was announced to- 
day. The information will be given 
in map form, the various facilities 
being shown in their respective 
places on an outline map of an air- 


way. 


ABOVE is shown the 


new radiator and bleck 


Cylinder Block Flusher 


flusher which was 


described at the time of its production in Automotive Dailv News. 
It is priced at $95 


NEW ELECTRIC LUBRICATOR 
FITS STANDARD CONTAINER 


Aro Equipment Company, Bryan, 
O., has recently introduced an elec- 
tric lubricator, of which the dis- | 


— 


pensing unit fits on standard 100@ 
pound original containers. Maxi- 
mum pressure is 10,000 pounds per 
square inch from 150-pound air 
pressure, it is claimed. 


—— 


NASH 


A BETTER DEAL FOR TODAY’S DOLLAR 


Four Markets— 


One Franchise 


ASH, offering four series under 


a single fran- 


chise, completely blankets all the market above 


that of the lowe 


st priced cars. 


Nash dealers find that they sell many prospects, whom 


they would otherwise have lost, merely by their ability to 


offer the finest quality cars in four distinct price ranges. 


Furthermore, they profit by reason of the fact that the 


can now offer the public traditional Nash quality at the 


lowest prices in 


Eighteen Eights » #945 to #2025 


Prices F. O. B. Factories 


sil 


all Nash history. 


Four Sixes 


r $795 to #845 


(3032) 
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ha — A hs tb initial deflection of this spring was IG. M. M -h Cor s de 
3 
Oc sor ers Pe) [aa aus eat heres re arc onsumer a es 
| the amplitude was .065 of a foot 
GREASED SPRING [Scigehapproximatey-themenns| (Fain 47% Over February 
| put in the spring was dissipated the | 


SHOCK ABSORBER t | first complete oscillation. (Continued from Page 1) 
| When the shock absorbers are 
properly set for a general ride, this | General Motors to their dealers in;sales to dealers, including Canadian 


3 
™ ay,rc BY + Ky 2F =O , form of damping gives both a good | continental United States, and total! sales and overseas shipments:— 
boulevard ride and ample damping See er Total Sales .to Dealers, 
for a high speed ride on rough roads | Sales toc aaa ™ > ales to Dealers nnd Overseas SA 
| for a short period; then again, the 1931 1930 1931 1930 1931 1930 
| change in damping due to the tem-4 January..... 61,566 74,167 76,63 l» 94,458 89,349 106,509 
perature variations is felt. On rough] February.... 68,976 88,742 80,373 110,904 96,003 126,196 
|roads at high speeds much energy | March 101,339 123,781 98,943 118,081 119,195 135,930 
|! must be absorbed by the shock ab- | —— ———_ —— aac sania inhale 
| sorbers and dissipated as heat. After Totals... 231,881 286,690 255,997 3 23, 443 304, 547 368,635 
la short period of time the shock Unit sales of Chevrolet, Pontiac, + - 
| absorbers become warm and they Oldsmobile, Marquette, Oakland, + . ‘ eal 
have insufficient control to properly | Viking, Buick, LaSalle and Cadillac | | BAr- homers ‘Toate ae 
|dampen the springs. As previously | passenger and commercial cars are | Ee shes oO 
stated, a thermostatically controlled | included in the above figures. Newark, N. J., April 15.—Accord- 
orifice is needed. : ne to Ber - —-, roe 
4 shock absorber with such a de- | , a |from Porto co, more Day-Eider 
vice would give a good boulevard , wae ce CATOER anaes |e were sold there than any 
7 rp “|other make, with the exception of 


iride and a well-maintained high- , ” ; 
Detroit, April 15.—Billy Arnold,|ihe light delivery wagons, of Ford 


speed ride for the same setting. 
Even the friction of a greased! national A. A. A. racing champion |and_ Chevrolet. Day-Elder motor 
trucks are manufactured by the 


spring plays an important part in) anq winner of the last Indianapolis ; 
National Motors Manufacturing 


damping small oscillations and/ | a t sales oe 
| bringing the body to rest. Without Oe. et eee 7 . aged Company of Coit Street, Irvington, 
| this friction there would be a con- : e tal ae mae’ ah ion re jand F, T. MacRae is president of 
tinual oscillatory motion which | '%8 Spectal sates , as an- | the company. 
nounced here today by J. W. Frazer, . 


would be very monotonous, pe ae 
PS 'L. A. YOUNG SPRING & WIRE 


TIME -SEC No actual oscillation curves of a; . 
® ‘spring damped with a shock ab- 5 ‘ REPORTS $233,080 NET 
FIG. 4 sorber having both an orifice and a} UPHOLDS BUS RULING Detroit, April] 15.—L. A. Young 
, relief valve were made, but it is Trenton, N. J., April 15.— The|Spring and Wire Corporation re- 


. ; evident that for a larger amplitude |Supreme Court has upheld the/ports for the quarter ended March 

(Continued from Page 7) the pop-valve would open and give| Board of Public Utility Commis- | 31, 1931, net income of $233,080 after 

eeeding one is a constant. For in-;same one that was used for the nearly a constant link force to damp |sioners in its ruling that operation ,depreciation,. Federal taxes, etc., 
stance, y, is to y, as y, is to y., etc: | inter-leaf friction tests, and the the spring. This would act some-|of twenty-three buses by private | equivalent to 56 cents a share, on 
Fig. 4 shows the oscillation curve | shock absorber was set to give a/| What similar to interleaf friction) @wners on the Montgomery and | 412,500 no-par shares of stock, in- 
for a well greased spring dampened | well controlled ride. This shows damping, except that the damping | West Side Avenue bus route in | cluding 24,302 shares held in com- 
by a vane-displacement shock ab- | how quickly the energy of oscillation ferce would be greater and would | Jersey City is unlawful. The buses | | Pany's treasury. This compares with 
sorber having an orfice form of re- | must be dissipated for a well con- | act on the rebound only. had been operated over the route|net income of $516,885, or $1.25 a 


striction The spring used was the! ' trolled ride. For’ instance, the (To be Continued.) since 1916, the complainants stated. i share, in first quarter of 1930. 


EFLECTION -FEEF 


-%. 
D 





Cumulative New Commere ial Car Registration Statistics, January, 1931 
Returns for today: LOUISIANA. 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 
Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Rebinson Advertising Service, Springfield, Hl., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 
by addressing any of these three companies. Comparative figures for January, 1930, will be found on Page 9. Commercial Car Registrations do net include buses. 


States 


mond-T 
national 
Stérling 
Studebaker 


Dia- 
Mack 


' 
aa 
$e 
“3 
$2 
a7 


Alabama | : ‘ : 7 eS ke ie a 235 Alabama _ 
Arizona | oot. oe 2. Oe ek a ah oe eae | | | | 2 ____129 Arizona 
Arkansas | x | 2: ad ee ee Re es - ay _ 359 Arkansas — 
CaKkfor'a ee : d | pi 3) 2 os _ | Slr HCD 5 : cern is] 2 ae _ 81 . 832 California 
Colorado | < ‘ ) : ae Slt im DD -. ‘5a Colorade — 
Cenn. | | d Ba eis ; 2 é | ‘ | , | Ue | | 1 ___194 Conn. =A 
Delaware re | ; | | | 5 | \ ced | ee 70 Delaware — 
Florida , s | : a. 9 l 5) 2 __ 932 Florida 
Idaho os | i Me nee Ps eee 182 Idaho 
Wiaois 7 5 : 4 t y 111 ___ 2005 Mtinois 

1 ee : | ‘ | f | | | | a 776 Indiana 

aes: 

nea 


~ | Chevrolet 








India na na 
7 546 Iowa 


lowa 
457 Kansas 

Kentucky | ol) | 17 me C 1 | | | ___ #08 Kentucky — 
Louisiana | | | | | | | | 254 Louisiana — 
Maine a. wa. | ee |; oe - | | De ee a ed 138! Maine 
Maryland 4 | | | - ~~ 280/Maryland 
Mass. a: : 7 5§ | 32 : ie eed | | ¢ ~  781/Mass ‘setts 
Michigan _ | 7 : : | ce 7 ] | | ~ 167 Michigan — 
Mina 2 | | | | 
— f° | — : ; a ae : 7 l l l l 116\Miss. 
Misseuri | 1| ~ ia0~C<‘ SSS | ~ 136, 10, 14, | ee re 
Montana | _ ~ se l * a a So l l 3 l l [7 a ~__ 182\Mentana _ 
Nebraska | ~ 260, #11; 59) 3 | -— ace. __ 643\Nebraska — 
Nevada | . | a eee 
WN. Hamp. | » | | 7 | | | 32\New Hamp 
N. Jersey | 19 19 | 701/43; — 38) ~ a. i CSC) 1) 40, __*1435|N. Jersey _ 
N. Mexico] | é . l —— l | i, | Ce a 203|N. “Mexico 
New York] 129 31,512, 22, 123, 2) ; C9 OS ! : “<j 1S a pes 2 38, + 1782\New York 
Ner. Car. | 1 i | ns (st ne Vi na a=. 
Nor. Dak, a" | 1 aed l KS Le Cc |SSC”:~*é‘(<;U)S:tOC 
Orion 8 304 | 58 aS - i —F 183) 11,1 «20; 80 0hie 
Oxts. | — 5 mc Ta 
Oregon ps Bie a. —sr | | 5)  301/Oregen 
Penna. | 22) 14 ; —T3|_ 599,22) 751 24 ie) 4 7 17, +1329 Penna. 

1} ~ | -_— il eet ee ae a | | $8 Rh. Island 

_— ! | 


Kansas 








R. “Island 
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r Turnover Reporte 


In Newark Used Car Market 


Reece 


BEEEOSN 
| 


Stoeks ON HANG cee 


NEWARK, N. J., 

as 
membership of the Newark Auto- 
Association 
first quarter, shows a marked im- 


car sales, 


mobile Trade 


Brockway- 


States 


Autoar 


Ala., 1930 | 
Ariz, 1930, 
Ark., 1930 | 
Cal., 1930) 
Col, 1930 | 
Conn, 30 | 2 
Del., 1930 | 2 
Fla. 1930 [| 
Idaho, ’30 | 

m., 193@ | 11! 
Ind., 1930 | 1 
Towa, "30 | | 
Kas, 36 | 


April 
reported by 


Indiana 
;| Chevrolet 


12 


1 | 
3| 292 
26) | 


6| 


43, + 334,~=C«S|tCtS 


eT 


Ky. 1930 |) 


La., 1936 | 


Maine, “30, 1 


Md., 1930 | 3 


Mass., 30 | 16 4 
Mich., 30 | 9 


Minn., ’30 | 


Miss, “30 | | 


Mo., 1930 | 


es 


Mont, "30; | | 
Neb., 1930 | 


Nev., 1930 | 
N. H., ’30 | 
N. J., 1930} 


19 


NM. 30) 1 


N. Y., "30 | 19 
N. C., *30 | | 
N.D., 30] 


Ohio, 1930, 9 


Okla, "30 | 1) 


Ore, 30 | | 
Pa., 1930 | 33 


R. Ish, 7°30] 2 


! 
~ 43 327 
i 
~ 78 513) 30 
~ gy} 240) 3] 
—a5 
— > 
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“7 


aoe TT 


S. D., °30 | 


Tenn, 30) | 
Tex, °30 | 1 


Utah, °30 | | 


Vt., 1930 | | 


Va., 1930 | 1 


Wash. °30| 1, | 


W. V., °30 | 


Wis, 30) 


—L_ 
Wyo., 1930| 


D.C. "30,8 
Totals f 153} 
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15.—Used 
the | April will show an even greater in- 


for the 


649; 112| 108; 


Fi 117 


182 
~ 3 1 


251| 1598| 


qd WILCOX-RICH OFFERS 


NEW DESIGN FOR 


OIL CONTROL RING 


(Continued from Page 1) 


vide uniform wall pressure. This is 


|}accomplished by uniform cross sec- 


Used Car Seles 


provement, with indications that 
crease. 

Used car sales, according to the 
lofficial chart, went from below the 


| 
| 
} 
| 
| 
| 


G.M.C. 


320 
—— 


tion around the entire 


test electric furnace iron and is in- 
dividually cast from cam-turned 


patterns. 
The advantages in efficient opera- 


tion offered by the new ring are ob- | 


tained by a combination of prin- 


ciples of design and manufacturing | 


methods never before united in an 
oil control piston ring, according to 
Wilcox-Rich officials. : 


LEASES FOR EXPANSION 

Gouverneur, N. Y., April 15.—The 
Marble City Auto Wrecking Com- 
pany has moved its quarters to the 
Gouverneur Silk Mills Building in 
Mill Street. Jack Ruderman, pro- 
prietor of the company stated that 
he had leased the silk mill and that 
the entire unit would be converted 
into a repair shop and storage build- 
ing 


600 mark to away above the 900 
mark in March. 

Claude E. Holgate, secretary of the 
association, in a bulletin to members, 
states that dealers should continue 
to concentrate on their used car 
sales, as they will continue to be a 
dominant factor until there is a 
change in the set-up. 

Used car stocks on hand increased 
very slightly, about 100 cars in 
March, which indicates 
turnover in cars traded in. 
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[ROAD 


periphery. 
The ring is manufactured from high 


BUILDERS 
TO HOLD ANNUAL 
MEETING MAY 15 


(Continued from Page 1) 


tiring president, and to make the 
event unusual and interesting. 
Officers for the coming year are 
President, W. R. Smith, Lane Con- 
struction Company, Meriden, Conn.; 


|» . . 
vice-presidents, Samuel Eckles, chief 


quick | 
‘of streets and sewers, St. Louis, 


| 
| 


| engineer 
|of highways, Harrisburg, Pa.; H. G. 


| Rhodes, 


Pennsylvania department 


Shirley, state highway commiseion- 
er, Richmond, Va.; S. F. Beatty, 
president the Austin-Wéstern Road 
Machinery Company, Chicago; Stan- 
ley Abel, board of supervisors, Kern 
county, California; treasurer, J. H. 
MacDonald, consulting road and 
paving expert, New Haven, Conn. 

Directors: H. K. Bishop, chief. 
division of construction, United 
States Bureau of Public Roads. 
Washington, D, C.; R. B. Brooks, 
director of streets and sewers, St. 
Louis, Mo.; P. L. Griffiths, vice- 
president, American Tar Products 
Company, Pittsburgh, Pa.; A. L. 
Grover, secretary, New Jersey High- 
way Department, Trenton, N. J.: 
Richard Hopkins, contractor, Troy, 
N. Y.; J. E. Pennybacker, managing 
director, the Asphalt Institute, New 
York, N. Y.: H. C. Whitehurst, en- 
gineer of highways, District of Co- 
lumbia, Washington, D. C. 

City officials’ division: President, 
G. B. Sowers, commissioner of en- 
gineering and construction, Cleve- 
land, O. Vice-presidents: A, T. 
superintendent of streets 
and sewers, Leominster, Mass.; W. 
E. Shedden, city engineer, Jackson- 
ville, Fla.; R. B. Brooks, director 


Cumulative New Commercial Car Registration Statistics, January, 1930 


This table is repeated for omparative purposes only. January, 1931, figures will be found on Page 8. 


Sterling 
Stewart 
Studebaker 





47; 
146 


‘Washington, D. C., is secretary 


9 
Mo.; O. Laurgaard, city engineer, 
Portland, .Ore, .Directors: D. bh. 
Erickson, city engineer, Lincoln, 
Neb.; L. W. Herzog, commissioner 
of public works, Albany, N. Y.; H., 
W. Kueffner, director of public 
works, Durham, N. C.; H. C. Mc- 
Clure, director of public works, 
Flint, Mich.; G, E. Stanley, city en- 
gineer and superintendent of streets, 
Burlington, Vt.; J. M. Tippee, city 
engineer, Des Moines, Ia.; Bryson 
Vallas, city engineer, New Orleans, 
La 

President: Otto Hess, engineere 
manager, Kent County Road Com- 
mission, Grand Rapids, Mich. 

Vice-President: H. B. Keasbey, 
county engineer, Salem county, 
Salem, N. J.; W. O. Washington, 
county engineer, Cameron county, 
Brownsville, Tex.; H. G. Sours, 
county engineer, Summit county, 
Akron, O.; G. W. Jones, county 
superintendent of highways, Los 
Angeles county, California 

Directors: W. W. Bradon, county 
commissioncr, Tuscaloosa county, 
Tuscaloosa, Ala.; Charles browne, 
chief engineer, Orange county, Or- 
lando, Fla.; E. L. Gates, superin- 
tendent of highways, Du Page coune 
ty, Wheaton, Ill; E. A. Griffith, 
chief engineer of roads, Allegheny 
county, Pittsburgh, Pa.; L. O. Mar- 
den .county engineer, Worcester 
county, Worcester, Mass.;: J. W, 
Mavity, county engineer, Harvey 
county, Newton, Kan.; J. C. McLean, 
county engineer, Woodbury county, 
Sioux City, Ia. 

The officers of the Manufacturers’ 
Division were installed in January. 
Willard Chevalier, publishing direc- 
tor, McGraw-Hill Publishing Com- 
pany, New York city, is president, 
and George F. Schlesinger, secretary 
and chief engineer, National Paving 
Brick Manufacturers’ Association, 
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Miscel- 


Willys- 
laneous 


Willys 
Knight 
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1| 710 Ala., 1930 

| 184/Ariz., 1930 

~ 3)  379/Ark., 1930" 

| 106; —«1931/Cal., 1930 

~ 2) -790/Col., 1930 

~ 4|  237\Conn., 30° 
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| 629 Fla., 1930- 

an a 7 Idaho, 30 

| 13%) 242710. 1930 

~~ 12) +1093 Ind., 1930° 

~ 6 602Towa, 1930 

1) -229'Kan., 1930 

~ 235'Ky., 1930 

~~ 355'La., 1936 

89 Maine, °30° 

~~ 334,Md., 1930~ 

~~ 624Mass., '30- 

1201\Mich., '30- 

~~ 435 Minn., ‘30 

~~ 318 Miss., "30 

9° 513Mo., 1930 

~~ 233 Mont., °30° 

2 868Neb., 1930 

~~ go Nevada, 36 

«46 N. H., 1939 
1587.N. J., °30 

~ 107.N. M., °30- 

~ 1974.N. Y., "30 

~~ $99|N. C., "30 

~ 166N. D., 1930 

1470 Ohio, “30 

~~ 581 Okla., 30 

~~ 148 Ore., 1930 

~ 955 Penna... "30 

~ 2K. 1, 1930 

5708. €., 1930 

~~ 3518. D., 30 

666 Tenn.. 30 

~ 1882 Texas, "30° 


11 
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57| 3} 
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26 
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| 67| 1]| 2| 


50] 186} 166, 12991) 


{Carried in the Miscellaneous Column, 


723| 1810; 342| 


100, 239! 


394 | 


146 Utah, “30- 
—67\Vt., 1930 
—jé  768,Va, 1930 

26, 553 Wash., ‘30 

l 2) 329|W. Va. ‘39 
——3. 33) -*873|Wis., 1930 
TT Wye. 30- 

— 3 ID. C., 30 


668) 29776, Totals 





10 
INDIANA PLANTS 
FIGURE STRONGLY 
IN BUSINESS GAINS 


Indianapolis, Ind., April 15.—Auto- | 


motive plants figured strongly in 
improving business reports compiled 
in a survey conducted here. 
Shipments reports from the South 
Bend plants of the Studebaker Cor- 
poration and the Auburn and Con- 
nersville plants of the Auburn Au- 
tomobile Company showed that 
March ended with highly encourag- 


ing results. Studebaker’s shipments | 


were of the largest volume of any 


month since September of 1929, with | 


a total of more than 7,000, while 


Auburn broke all existing records | 


for its factories, with 5,649 cars, 87 
per cent. of the total for the year 
of 1930 

The heavy volume of Auburn 
business is reflected in the indus- 
trial pay roll at Connersville, which 
is now exceeding $100,000 weekly. 

Local factories, including Marmon 


and Stutz, gave evidence of better | 


operations, the former staging a 
huge drive-away during the week, in 
which seventy-five dealers from the 
Chicago distributorship partic ipated, | 
and the latter reporting gradual | 
upward movement of its pay roll 


throughout the spring season. Mar- | 


mon is now stocking dealers with 
the new free-wheeling models just 
announced, while Stutz is prepar- 
ing for production of the new dual | 
valve motor announced earlier on 
the year. 

(he Muncie Gear Company re- 
ports the production of a free- wheel- 
ing transmission especialy designed 
foc Ford cars, the gear being re- 
tailed to individual car owners 
through a group of 350 dealers in 
various parts of the country. 

Sale of two large glass companies 
one at Terre Haute and one at Win- 
chester to the General Glass Com- 
pany was said to be the forerunner 
to resumption of operations at an 
early date. The Terre Haute plant 
alone employs 700 workmen when 
operating at capacity 

In the Terre Haute district othe 
sigus of improvement included the 
employment of seventy-five track 
workers by the Milwaukee Railroad 
Plans to start operations in a sec- 
ond foundry were announced by the 
Terre Haute Malleable and Manu- 
facturing Company, which already 
employs approximately 275 men 

The Big Four Railroad in Indian- 
apolis during the week took back to 
its shops about 1.700 workers who 
had been temporarily idle. It was 
announced steady work was in sight 
for at least fifteen days 

At Gary. the Aemerican Sheet and 
Tinplate Company announced plans 
*) build a $50,000 addition to its 
main oftices. 


J. W. DIETZ ELECTED 





| States 
| 


|} Alabama | 
Arkansas | 
Conn. | 
Delaware | 
Florida | 
| Illinois { 
Maryland | 
Minnesota | 
Montana | 
| N. Ca’lina | 
N. Dakota | 
Ohio | 
S. Carolina] 
So. Dakota} 


Utah | 
| Virginia | 
| West Va. | 


Wisconsin | 
Dist. of C. 


Totals | 
Ala., 30 | 
}Ark.,’30 | 
'Conn.,’30 | 
Del.,"30 | 


Fla.,’30 | 
mL, '30) | 
'Md.,’30 | 
Minn., ’30 | 
—— "30 | 
N.C., | 
N.D., 30 | 
Ohio, "30 | 
S.C.,'30 | 
S.D.,°30 | 
Utah,’30 | 

a., '30 | 
W. Va., "30 | 
Wis.,’30 | 
PD. of C.,’°50 
Totals, '30 | 
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States 


Alabama | 
Arkansas | 
Conn, | 
Delaware | 
Florida | 
illinois | 
Maryland | 
Minnesota | 
Montana | 
N. Ca’lina | 
N. Dakota | 


SAFETY COUNCIL HEAD onio | 


Newark, N. J., April 15.—J. Walter 
Dieiz of the Weston Electrical In- 
strument Corporation was re-elected | 
chairman of the executive commit- 
tee of the board of governors of the 
Newark Safety Council at the New- 
ark Athletic Club. Harry E. Miller 
of the Westinghouse Electric & 
Manufacturing Company was ele- 
vated from second Lo first vice- chair 
man. David H,. Patton of the Mar- 
tin Dennis Company was chosen sec 
ond vice-chairman. The nominating 
committee consisted of William B 
Biackwell, Francis B. Hague and 

Harry D. Craig 


TRANSITONE CORP. MOVES 
ITS DETROIT OFFICES 
New York, April 15——Transitone 
Automobile Radio Corporation of 
Philadelphia, manufacturer of the 
new Philco-Transitone automobile 
radio, has announced the removal 
of its Detroit offices to 1951 East 
Ferry St. William Balderston, who 
has been placed in charge of manu- 
factuvrers’ sales at this address, is 
assisted by a corps of field and serv- 
ice engineers. 


SYRACUSE CHAPTER 5S. A. E. 
ELECTS GRIMES PRESIDENT 
Syracuse, N. Y., April 15.—Charles 
Grimes has been elected chairman 
of the board of the Syracuse chap- 
ter of the Society of Automotive 
Engineers. Other officers chosen at 
the annual meeting late last week 
ace Richard Wright, vice-chairman: 


Melvin Potter, treasurer, and Lloyd: larger and more commodious quar- | 
Moulton, secretary. 


| Mont., ’3 


| D. of C., 730 


|S. Carolina| 
So. Dakota] 


| Utah | 
| Virginia | 
| West Va. | 
' Wisconsin | 
Dist. of C. 
lotals 


Ala., "50 
Ark., "30 
Conn,, °30 
Del, °30 
Fla., 30 
"30 
Md., "3 
Minan,, 3 


N.C.,’°3 

N. D., 3 
Ohio, 750 
s.C.,°30 
s. D., 30 
Utah, °30 
Va., ’30 
W. Va., 30 
Wis., 30 





Totals, 30 | 


WILL MOVE 


Buffalo, 


Georger Tire Company, distributor 


of Dayton 


ters at 739-741 


tires, 








will remove 


Main St., 












president and general manager. 


to F. E. HAUSE HONORED 


Jamestown, 


N. Y., April 
Shortly’ Frank E. Hause, president and gen-' Chamber of Commerce, 


15.— 
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TO NEW HOME | arter May according to an an-| eral manager of the Hause Battery NEW BODY, PAINT SHOP 
N. Y., April 15.—The| nouncement by Frank P. Georger,' and Electrical Service, Inc., one of| North Bergen, N. J., April 15.— 


| the largest wholesale and retail au-| The North Bergen Auto Body and 
concerns’ in| Painting Works, repairing and paint- 


| tomotive electrical 


| western 


New York, 


has been re-/ ing, 3763 Boulevard, North Bergen, 
elected president of the Jamestown | has been formed by Irving Berman 


‘and Alonzo Trumble of Jersey City. 





Ford Dealer Trains His Salesmen to Sell A 


Grant-Harris-Rippey Co. Chevrolet Dealer Finds Lot 
Best Used Car Sales Outlet 


UUK REPUTATION IS OUR BEST 
USED-CAR 


Of Atlanta, Ga., Finds 
‘Sizing Up’ Prospects’ 
Old Cars Gives Insight 
Into What Items Can Be 
Sold Easily 


QALESMEN of the Grant-Harris- 

Rippey Company, Ford dealer in 
Atlanta, Ga., are trained to “sive 
up” prospects and customers in sell- | 
ing them accessories, with good re- 
sults. | 

In the first place, each salesman | 
is trained to induce his prospect to, 
drive his car to the showrooms. | 
This not only allows the appraiser | 
to get an eyeful of it before much 
business is discussed, but it often / 
gives the salesman an idea on how 
many accessories he can sell. 

“With commercial fleets of cars,” 
says one of the officiais of this 
firm, “and one of the mainstays of 
our business is the comercial] fleet, | 
firms want only those accessories 
which are absolutely necessary, such 
@s spare tires and bumpers. 

“With individuals, however, more 
jJatitude is given the salesman. If 
the car the man wishes to trade in 
is well equipped with accessories, 
naturally that gives us the key, and 
we show a car that is completely 
fitted out. 

“Often the salesman can be 
guided by what equipment the man 
has. Maybe he does a lot of his | 
driving at night, and needs a spot- ! 
light. Or perhaps he is a natural 
born tourist and must have an 
auotmobile trunk. At any rate, it 
pays to keep one’s eyes open when 
a car is brought in for a trade-in. 

“The college boy and the young | 
man about town want about every- | 
thing that can be put on a car in 
the way of accessories, and, believe 
me, we put them on! While oceca- 
sionally a customer shows up who 
doesn't even want bumpers. 

“You just have to study types of 
people until you get to know the 
earmarks, and talk with them until 
you get their angle on the purchase 
of an automobile. 

“Then you can tell what to sug- 
gest in the way of accessories and 
what not to suggest. We never, how- 
ever, offer any accessory in the hope 
of inducing a prospect to buy a cal 
We study each customer and include | 
in the purchase price of the car| 
those accesscries that we figure he 
wil) want.” 

Incidentally. the value of the 
accessories sold by the salesmen of 
the Grant-Harris-Rippey Company 
are added into the price paid for 
the car. and they get a commission 
on the whole 

Selling cars may be their 
and butter, but by studying 
customer. they turn accessory sales 
into a considerable amount of gravy. 


NEW IDEA IN MOTOR | 
SHOWROOM FOR FORD 
DEALER IN PITTSBURGH 


bread 
each 


Hoeveler 
has 


April 15. 
local Ford dealer, 
moved into one of the finest new 
dealer establishments in the city. 
The new Hoeveler quarters at Mill- | 
vale Avenue and Baum Boulevard | 
now houses all departments of the| 
firm in a modern, clean, light fire-' 
proof building, all under the one 
roof 

The new black and white tile 
building is a new idea in salesrooms, 
with the actual show floor ex- 
tending the entire width of the 
biulding, but of rather shallow con- 
struction, enabling the display of 
only a few cars rather than the 
building, but of rather shallow cen- 
jumbled mass of automotive mer- 
chandise sometimes deemed neces+ 
sary on larger floors, officials said 

Atiractively tinted walls form a 
pleasing. close background for the 
cars on display. 

There wil] be no mystery about 
service in the new Hoeveler estab- 
lishment. George A. Hoeveler, head 
of the firm, saw to that while the} 
building was designed and _ built. 
Large glass doors enable visitors in 
the showroom to see exactly what, 
is geing on in the shop and parts’ 
..epartment. 


v 


Pittsburgh, 
Motors, Inc.., 


| were greater 


of this vicinity the mest wonderful seserteent of 
ever beard of ia thie community 


1920 PONTIAC COUPE 
Looks and 


ca hee mew ae $335 


bey fer on 
eae FORD PANEL 
eS ee 


New tires, new, paint. completely $190 


overhouled 
CHEVROLET COACH . 


$295 


New tives, beavtilul maioon part 


job. Satisfaction quarenteed 


1930 CHEVROLET SEDAN 

1929 CHRYSLER 77 SEDAN 

1930 CHEVROLET SPORT SEDAN 
929 CHEVROLET SEDAN 

bp rwoor CABRIOLET 
1L_YMOUTH SEDAN 

Oo ND COUPE 


| 


Corner of Raritan and Fifth Avenues 


a 
| HIGHLAND PAR 


The Russell Chevrolet, Inc., New 


Brunswick, N. J., has found the used 
car lot the best outlet for used cars. 
Louis B. Migliorini, 
Says: , 
“Our experience during last vear 
and this year has sold us on the 
idea that our used car lot is the best 
possible outlet for this type of mer- 
chandise that we have ever had. 
“This vear we are using for adver- 
tising used cars, one per cent of the 
gross volume of our entire business 


LOS ANGELES CHEVROLET 
SALES UP FOR MARCH 


president, 


Los Angeles, April 15.— During 
March Chevrolet passenger car and 
truck sales in southern California 
than for any month 

1929,” stated P. F. 
zone sales manager for 
Chevrolet, “while the sales in the 
city of Los Angeles were greate) 
than for any month since July, 1929 
Also used car sales for the month 
topped all records since the estab- 
lishment of the zone office here. We 
think that this qualifies as a piece 
of very encouraging evidence that 
the tide of business has turned. 

“April sales have opened at a rate 
that indicates they will total as 
much or more than those of March.” 


since October, 


Minnock, 


SOMERVILLE, MASS., 
PLANT AT HIGH PEAK 


Somerville, Mass., April 15.—An 
output of 440 units was reached at 
the Ford Motor Company's assem- 
bling plant here April 7, the highest 
figure in months. When the plant 


FORD'S 


FRIDAY,-MARCH 27th 


Russell Chevrolet, Inc. 


USED CAR OPEN AIR SHOW ROOM 


Des to the extreme popularity of the new jeer and better Ceevrotet Bic we are offering the 
a me reece eh oned ot the lower 


peepe 


OK” weed core ot 


LOOK—LOOK—LOOK— 
A FEW OF OUR OUTSTANDING VALUES 


193@ FORD TUDOR 


A-| sivougheut Come over and $325 a! 


ee 
3926 PORD SEDAN } 
The cor hes only been driven 7800 
A real bargain _- 


oi $235 
a ae 
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If you wast ree! economy, durabiley and se! 


ruck, look thie one $295 


wsfachon in a 


over Only 


AND MANY OTHER MAKES TO CHOOSE FROM 


1929 STUDEBAKER SEDAN 
1930 CHEVROLET COACH 


1930 CHEVROLET SPORT ROAD. | 


1929 CHEVROLET COUPE 
1928 WHIPPET 6 COACH 
1929 CHEVROLET ROADSTER 
CHRYSLER "70" ROADSTER 


| City: 
| Crouse 


K) | 


“Each month we use large dis- 
play advertisement. followed by two 
smaller display ads, and consistent 
daily classified advertisment changed 
each dav. We have tried various 
forms o! advertising used cars and 
we consider the result that we eget 
from our local paper the best medi- 
um for disposing of used cars 

The monthly display ad, 
duced above. is built up on the 
opening of the used car lot for the 
season. The response has been egrati- 
fving. 


repro- 


was originally opened it rated 400 
cars per day, but production on the 
old Model T never went over 250 
cars. The Somerville plant is now 
operating five days a week, employ- | 
ing 2.439 men. It is expected that 
100,000 cars and trucks will be 
turned out here this vear, compared 
with 87,000 in 19289. 


CHEVROLET DEALER BUYS 
GARAGE FOR EXPANSION 
N. Y., April 
proprietor 
Chevrolet 


15.—L 
of the 


Salamanca, 
J. O'Laughlin, 
City sales 
service, and a number of super 
service stations in this vicinity, has 
purchased 
building in Wildwood Avenue 
formerly occupied by Willard A. 
Gibson. Contract has been awarded 
to the Benz Engineering Company 
for adding an additional story to the 
structure and remodeling of 
present, building. Mr. O’Laughlin 
plans to centralize his 
service in the remodeled building. 


Garaze, 


sales and | 


Chesier: 


' 


| 


and | Company. 


the garage and service | Axe: 


1] 


s 


New Dealer Appointments. 


| 
{ 
Die 
ALABAMA 

Studebaker—Scouten Motors, Inc. 
Hunisville. 

ARIZONA 

Studebaker—Bowen-Jensen 

Company, Tucson. 
CALIFORNIA 

Auburn—Archer E. Allen, Chico; 
Fred H. Luncblade Company, Fu- 
reka; A. K. Thanis, Napa; B. H. 
Rogers Company, Oakland; Fred 
Neunfeldt, Petaluma. 

Hudson—Roy Mouland, Arcata. 

Studebaker—Frank R. Edwards, 
Atascadero: Wright's Garage, Ben- 
icia: Mabel C. Gordon, Lincoln: 
Mac's Auto Repair, Chowchilla; 
Truckee Garage. Truckee; J. H. Vet- 
eran. Rio Vista; Vance Garage 
Gridley. 


Motor 


COLORADO 
Auburn—Mountain Motors 
pany (Distributor), Denver. 
Studebaker—Gardner Motor Com- 
pany, La Junta; Marcus Motors 
Inc., Denver. 
CONNECTICUT 
Auburn—Harry A. King Motor 
Company, Hartford. 
FLORIDA 
Studebaker—Triangle Motor Com- 
pany, Miami. 


Com- 


IDAHO 

Stadebaker—City Motor Company. 
Pocatello, 

ILLINOIS 

Auburn—G. L. Miller Moior Sales, 
Inc.. Waukegan; Triangle Auburn 
Sales, Elgin: Mever Auburn Com- 
pany, Belleville; Burke Motor Sales, 
Chicago; G. & H. Motor Sales. 
Chicago Heights. 

De Vaux—Worner Motor 
pany, Peoria; Ravenswood 
Company. Chicago. 

Hudson—Buford Motor Company. 
Anna. 

Studehaker—Newman 
Trout, Centralia; Joseph 
Charlie Hudgens 

INDIANA 
Avburn——Crone Automotive 
Inc., Jeffersonville 
Hudson—.J, S. Adums 

IOWA 
Matthiessen Auto 
Monticello; 


Com- 
Motor 


Brothers & 
cnapp 
Marion. 


Sales, 
Markle. 


and 
Fort 


Auburn 
Supply Company, 
Madison Auburn Fort Madi 
son: Baker Service Station, Mason 
Hardy Auto Company, Fonda; 

Motor Company, Boone: 
Motor Company, Chariton 

Hudson-—Service Garage, Carroll 

Studebaker —J. W. Forbes, Kings- 
lev: Fred B. Lindley, Blencoe 

KANSAS 

Hudson-—-Pete Mertes, Andale. 

Studebaker E. Cook, Great 
Bend: E. EF. Cook, Larned; H. C# 
Loucks, Galena: P. C. Swan, Wash- 
ineten: Herbert Fear, Kingman 

KENTUCKY 

Studebuker—Duval Garage, Frank- 

LeGrande Garage, Somerset. 
LOUISIANA 

Auburn—N,. F. Jones 
toe: McFadin Auburn 
(distributor) Shreveport 

Studebaker—B. Frank 
Garage, Alexandria 

MAINE 

Auburn—Pine Tree 
tion, Brunswick 
MARYLAND 
Somers-Powel] 


nae 
Sales, 


Ream 


mW 
1 


Inc.. Mon- 
Company 


Hempen’s 


Filling Sta- 


Auburn Moto. 
Company. Pecomoke City. 
Studebaker—C. E. Collins 


field 


Cris- 


MASSACHUSETTS 
Auburn—F A Dutton 
Company, Somerville; Robb 
Company. Newton 
Studebaker—Bergin’s Motor Com- 
pany. Winthrop: Colonial Garage. 
Inc., Salem. 
MICHIGAN 
-Decker Motor 
Detroit; Gillett 
Havel Motor 
Auburn Sales, 
W. W. Euieg. Marine 
Schroder & Benson, Saginaw: 
nant Auto Sales, Birmincham, 
DeVaux—-Weigle Sales Company, 
Jackson. 
Hudson 


Motor 
Motor 


Sales 
Auto 
Sales, 
Bad 
City: 
Co- 


Auburn 


Lapeer: 
Bad Axe 


Sales, 
Utica: 


Dunlap'’s Garage, Bu- 


| 
the | chanan 


Studebaker — Howard J. Craft, 
Fenton: DeGrand Motor Company, 
Escanaba. 


_ By States and Makes 


MINNESOTA 

Auburn—A, C. Jones-G. EF. Dennv. 
Owatonna; Peoples Auto Company, 
Red Lake Falls: W. F. Mittelsied, 
Chaska. 

Hudson Sullivan 
pany, Aitkin. 
Studebaker—L. H. Bastin 
Falls; Carl F. Lohes, Elbow 
One Stop Station, Wadena. 
MISSOURI 
- Auburn-Cord 
Inc. (distributor), 


Motor Com- 
Litile 
Lake: 


Aubura 
utors, 
City. 

Hudson 


Disirib- 
Kansas 


Tune'’s Garage, Rolla 
NEBRASKA 
Studebaker-—-Mueller Service Ga- 
rage, Kearney; Gruber Auto Sales 
Company. Omaha: James Mitchel), . 
Wakefield; F. E. Barney, Walthi)). 
NEVADA 
Studebaker W. A 
Battle Mountain. 
NEW JERSEY 
Wilkins Motor Sales 


Miaédieion, 


Hudson 
Bank, 

Auburn—D. A. Ryer, Inc 

Studebaker —Sholes 
pany, Cranford: Shole: 
pany, Roselle. 

NEW YORK 

Marmen-— Kings Highway Mermon 
Corporation, Brooklyn 

Auburn— Adirondack Moto) 
Saranac Lake: Suffern Sales end 
Service, Inc.., Suffern: Auburn 
Riverside Comany, New York ony: 
. Wellsville 


Red 


Summit. 
Motor Come 
Moior Com= 


Seles 


=. D. Stannard 
Hudson —C. W. Hall. Nascay 
Prantke, Depew. 
Studebaker -Carpet 
Sales. Amsterdem: 
Troy: John Van 


hired 


City Motor 
Join H. Hiscox, 
Benschoten, Ine., 
Poughkeepsie: Greton Autc Come 
pany, Groton; Gott Chevrole: Com- 
pany, Canastota. 


NORTH CAROLINA 
Auburn— Trexler Motor Company 
Concord. 
NOK TH DAKOTA 
Siudehaker—W. A. Forbes 
OHIO 
Auburn— Ralph Troxell, 
ville: Middleton Auburn 
Company, Midadictown: Donbar Mo- 
‘or Compenr, Columbiana BL. 
?ennv Auto Seles. Davton 
De Vaux—Clulo Aut Si 
Martin's Ferry 
Fiudsen —- Wolfe 
Springs. 
Studebaker-—Jacon: 
Bellevue; Smithheisler 
pany, Norwelk: J. FE 
cinnatl 


? 


Pir €€. 


Giller Ne 
and Cord 


ply, 


Auto Sule Gieen 


Muioi Ss 
Motor 
BuerlJe 


ales, 
Com- 
Cin- 


ORLAHOMA 
Studebaker—Harry C 
Miami; Thaxton Moior 
McAlester 


Bolbnper, 
Comperny. 


OREGON 
H Fr. Pctersoy 
Baker I 


Auburn 
Company. 
Ontario 


RAIL STORE-DOOR 
DELIVERY GAINING 
IN MIDDLE WEST 


Paul, April 
pick-up and 
movement 


Wwe tor 


Aueust ~ oung, 


15.—-The 
delivery freieht 
inaugurated ty 

western and mid-western 
last month today geined : 
recruit when the Chicape 
Paul, Minneapolis & Omaha 
road announced that simila) 
ive soon would be established o7 
lines in Minnesota and fou 
states, 

Albion M. Fenton 
of the Omaha road, said that 
up service would be offered in St. 
Paul, Minneapolis, Duluth, Superior, 
Eau Claire, Mankato, Sioux City, 
Sioux Falls and about twenty other 
jobbing centers. The serviec wil] 
be offered on a plus charge plen at 
from 5 cents to 25 cents a hundred 
pounds 

The plan announced a month afe 
was sponsored by the Atchison, 
Missouri Pacific, Cotton Belt, Fris- 
co and other roads in their terri- 
tory and provided for free service 
within a radius of 300 miles, beyond 
which there was to be an additional 
charge. 


St. sicre- 
door 

SCrv ce 
eleven 
roads 
other 


Y= 
St. 
Rail- 
<eyye 
is 


ao her 


vice-pres dunt 
pic k- 
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CHICAGO DEALERS 
HOLD SPRING SHOW 


(Continued from Page 1) 


this time of year, are being made! 
for demonstrations. 


AIRPLANE MAKERS 
ANNOUNCE PLAN 
TO POOL PATENTS 


Detroit, April 15.—Directors of the 


National recognition has come to Manufacturers Aircraft Association, 


the dramatic effort of the local 
dealers in calling the attention of | 
the public to the new cars and | 
color combinations. Alfred Reeves, 
general manager of the National | 
Automobile Chamber of Commerce, | 
has just dispatched the following 
message :— 

“Automobile history will be made 
in Chicago as a result of the dy- 
namic demonstration being 


|; most 


| Inc., adopted yesterday a plan of 


patent research and development of 
inventive ideas for the development 
of flying craft. 

The plan was announced and de- 
scribed by Frank H. Russell, pres- 
ident, who characterized it as the 
important forward co-opera- 
tive step taken by the industry since 


| the war. He spoke from long ex- 


spon- | 


sored by the Chicago Automobile | 


Trade Association. Chicago auto- 
mobile dealers who are members of 
the association deserve the most 


sincere gratitude not only of the | to organize the association, which, | 


automobile industry, but also of the 
many thousands of people who will 
benefit directly or 
the improvement in 
and trade conditions which must 
inevitably result. | 

“It is by such enterprising move- 


perience, having been the first man- 
ager of the Wright Brothers Air- 
plane Company. During the war, as 


| vice-president and general manager 


indirectly from | 
employment |} 


of the Burgess Company, he helped 


by cross-licensing, made patents 


available to all builders, prevented | 
the con-| 


litigation and permitted 
structors to use what devices they 
needed without interference. 


“The development of commercial | 
;}and military planes still 


revolves 


ments as this that the Chicago Auto-/| about the problems of engineering 
mobile Trade Association has estab- | ang design,” Mr. Russell said. “Some 
lished itself as one of the foremost | 4.500 aviation patents have been 


co-operative business organizations | 


in the country.” 


issued 


Here in the course of a trip to visit | a gay. One of every forty of all pat- 


dealers in the Middle West, George| ents 


issued in 


M. Graham, vice-president in charge | tains to aviation. While a small per- 


of sales of Willys-Overland, Inc., de- 


centage Of all that work proves to 


clared himself deeply impressed at) be of practical benefit, it neverthe- 


the various phases of the spring | jess indicates the enormous interest | The University Garage, 609-613 Park | 
| among creative minds. 
“Seventy-five per cent. of theganized by Richard Simon. 


showing and the thorough mannet 
im which they are being carried out 
He added that Willys dealers here} 
are feeling the effect of the event! 
through a gain in orders. 

“The time of year is ideal for| 
holding this showing and putting | 
on a big drive,” said Mr. Graham. | 
“At this season, and more so this | 
year than normaliy, many thousands | 
of motorists are realizing that they | 
would be better off replacing their | 
autedated machinery with new cars. | 


economy to do so. I am not given 


They are beginning to see that it a 
| 


to predictions, but will make one in|} 


this case and it is that this project 
will do a lot of good. I am impressed 
at the manner in which it has been 
organized and the means employed 
to bring the unprecedented 
car values to the pubiic’s attention 
in 4a way calculated to produce large 
scale buying.’ | 

Meanwhile. the distributors and 
dealers are giving motorists no}! 
chance to forget the showing of 1931 
models. Newspaper advertising, edi- | 
torial and pictorial matter are keep- 
ing the event alive daily. Radio pro- | 
grams and announcements are tell- | 
ing about it. Billboards are urging | 
the public to “drive a 1931 car.’ So 
are demonstrating automobiles by | 
reason of invitation signs displaved 
upon them 

Then, too, one or more parades 
are an almost daily feature of th 
showing, and when the last is held 
every section of the city and its 
suburbs will have been covered. 
Their routes traverse the residential] 
as well as business streets. The 
mammoth fireworks displays to be 
held Saturday evening along the 
lake front will, in the opinion of the | 
trade association officials, result in | 
getting people talking about the new 
cars and induce thousands to visit 
dealer showrooms 

Nearly all distributors and many 
dealers by now have entered the} 
campaign with special “stunts” of | 
one kind or another, chiefly in the | 
form of attraction-getting cars or | 
chassis making tours of the city and | 





| 


motor | 


utilizing talking devices to tell the | 


message of the spring showing. 
for dealer showrooms, it is a long 
time since they were so invitingly 
decorated or the scenes of so much 
activity on the part of sales forces 
in carrying the battle to prospects. 


MORSE CHAIN REPORTS 
20°° GAIN IN BUSINESS 
Chicago, April 15.—Business vol- 
ume of the Morse Chain Company, 
subsidiary Of Borg-Warner Corpora- 
tion, for the first quarter of this 
year was 20 per cent. greater than 
the last three months of 1930, it was 
announced, today by C. S. Davis, 
president of the parent corporation. 
Part of the recent business has been 
due to two new products of the com- 
pany, a small light flexible coupling 


iti 


As | 


| 


| 
| 


| 
, 
of the sprocket and chain type and/| 


another device known as the trans- | 
jrive that ts used in the marine 


field, 


in this country, and these | 
are increasing at the rate of three | 


this country per-j} 
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planes exhibited at the show here 
| this week were produced under the 
| asseciation’s patent cross-licensing 
agreement, 


manufacturers 
ment. 
embodies at least several of those 
patents, and to that may be-attrib- 
uted the absence of freak and un- 
safe types. One can use what is 
good without being forced to adopt 
makeshifts to circumvent another’s 
patent. 

“The new plan is another long 
step forward toward the perfection 
of American planes. Without in any 
way disturbing the present patent 
agreement, it pools the ideas and 
thoughts of the industry as they 
reach the stage of development 
which warrants a patent for every 
idea developed. Thousands have 
been abandoned through neglect, 
lack of interest or inability to carry 
it past the initial stage. Every mem- 


work under agree- 


immediately available the develop- 
ment work and progressive ideas of 
all other members. Instead of each 
designer or manufacturer working 
alone at a problem, everybody can 
get at it and contribute to its solu- 
tion.” 

Mr. Russell forecast the creation 
of a patent research department for 
all members and a sysiem of ethics 


just reward. 
FORMS GARAGE CONCERN 
West New York, N. J., April 15.— 


| Ave., West Tew York, has been or- 


Nearly aii the important | 


In fact, every plane that flies | 


ber of the industry now will have | 
| Charleston, 


whereby inventors may receive their | 


| 


CHEVROLET SPEEDS — 
ITS PRODUCTION OF - 


COMMERCIAL BODIES 


(Continued from Page 1) 


and Kansas City In the Mid-West; 
Dallas, Oklahoma City and Houston 
in the Southwest; Oakland and Los 
Angeles on the Pacific Coast; Nor- 
wood and Indianapolis in the Mid- 
East, and Atlanta and Jacksonville 


lin the Southeast. 


| 


| 





| cab 


Since then Chevrolet has added 
branches in Fort Wayne, Minneapo- 
lis, Des Moines, 
Davenport, Portland, Me.; Baltimore, 


Richmond, Va.; Albany, N. Y.; Har- | 
Little | 


Memphis, 
Decatur, New 


risburg, Denver, 
Rock, Wichita, 
leans, El Paso, 
Seattle, Louisville, 
Knoxville, 
Birmingham and Columbia, giving 
fifty-two in all. All bodies are built 
in the main plant at Minneapolis 
and shipped in sections to the 
branches, where they are assembled 
as needed. The home plant has a 
capacity of 100,000 bodies annually, 
and at present it is in production on 
all of the nineteen types, which are 
designed to satisfy all needs. As 
they are coming through now, the 
offerings are as follows: 

109-inch wheel base—light deliv- 
ery panel, canopy top express, open 
pick-up, closed cab pick-up, 
delivery and closed cab 


Great Falls, 


sedan 
chassis. 


13l-inch wheel base—1!% ton panel, 


114 ton stake, 1% ton canopy ex- Rapids, Mich. 


Janesville, Fargo, | 


Or- | 
Amarillo, San An-| 
tonio, Portland, Ore; Salt Lake City, | 


Charlotte, | 


press, 1'¢ ton two unit express, 1% 


ton high and wide express, 1% ton 
cab and platform, 1% ton stock 
; rack, 1'2 ton van-type panel. 
157-inch wheel base—1l%2 ton high 
and wide express, 1% ton cab and 
platform, 11% ton stock rack, 1% ton 
| stack truck, 12 ton van-type panel. 
While the plant last year, under 
}previous ownership and manage- 
| ment, operated on slack schedules, 
}employment is currently running 
; around 650 men, according to J. A. 
| Jamieson, general manager. The 
| zone assembly plants employ several 
| hundred additional men, and add to 
| the payrolls in their localities. The 
| speed with which the development 
| got under way has few counterparts 
in modern industry, and rivals the 
| achievement of 1928 when the Chev- 
|rolet production plants were made 
ready almost overnight to build a 
|six cylinder car after ten years of 
four cylinder car manufacture. 


DE VAUX-HALL LAUNCHES 
NATIONAL AD CAMPAIGN 


Oakland, Cal., April 15 ‘UTPS).— 
Beginning with a double page in 
the April 25 issue of the Saturday 
Evening Post, followed once a 
month thereafter by full-page .ad- 
vertisements in the Post, in Time, 
and in Collier’s, a national advertis- 
ing campaign for the new De Vaux 
car will be released through the ad- 
vertising agency of James Houlihan, 
Inc., Oakland, Cal. Newspapers in 
large metropolitan centers, and six 
leading trade papers are also to be 
used. The two plants of the De 
| Vaux-Hall Motors Corporation are 
| located at Oakland, Cal., and Grand 


Over 9,000 readers in 
automotive factories 


Think of the influence of a newspaper read by 
an average of over 8 persons in the automotive 
plants that receive it. That is Automotive Daily 
News. This service is so valuable that copies are 
routed to various department heads and other 


Advertiser 


is served 
best by 
the paper 


that serves 


best 


executives. 


Its news service, its engineering service, its 
registrations of passenger cars and trucks are 


speedier than that of any other publication. 


Consider in connection with the intense reader 
interest resulting from fast, accurate and com- 
plete news service the fact that all advertising 


than usual value. 


copy is visible and you have a medium of more 


Automotive B aily News 


350 HUDSON ST., NEW YORK CITY 


H. A. TARANTOUS, Bus. Mer. 


WESTERN OFFICE 

Willard R. Cotton, Mg 

333 N. Michigan Ave. 
Chicago, Ill, 


DETROIT OFFICE 


tr. 


George M. Slocum, 


Mac 


Fisher Building 


Detroit, 


Mich 


EASTERN OFFICE 
J. Edward Schipper, Mec. 
350 Hudson Street 
New York City 





